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He breaks the sound barrier... 


There are almost more miles than people in Grant Born’s 
territory. But Dr. Born doesn’t miss a single hearing 
problem. 


How does he keep up with them? Grant Born makes it 
easy — he flies his own plane. 


As head of the Petoskey Hearing Aid Center in Petoskey, 
Michigan, Dr. Born has two other distributors helping 
him to take care of his widely scattered franchise, and 
this year he expects to add.two more. And every year — 
every month — more and more hearing loss sufferers 
thank Dr. Born for removing their “sound barrier” by 
fitting them with Audivox hearing aids. 


But aviation alone could not carry Dr. Born through his 
vast territory. There are other ingredients . . . enormous 
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WITH AUDIVOX HEARING AIDS 


enthusiasm, a scrupulous attention to the details of each 
individual’s hearing aid needs, a genuine feeling of 
responsibility towards the people who bring him their 
hearing problems. 

Dr. Born himself names Audivox as one of the biggest 
reasons for the steady growth of the Petoskey Hearing 
Aid Center. To put it simply, Grant Born believes in 
Audivox products and in the integrity of the company 
that makes them. Most important, he knows that Audivox 
works with him to bring better hearing to the people of 
his area. 

Dr. Born’s story exemplifies the dedication and industry 
of the Audivox family of distributors. Today, throughout 
the United States, these men are bringing the miracle of 
hearing to more people than ever before. 


aUudivOxX nearine ais 


Successor to the Western Electric Hearing Aid Division 


Audivox Hearing Aids are licensed under patents of the American Telephone 
and Telegraph Company, and Bell Telephone Laboratories, Incorporated. 


Home offices and Main Piant 123 Worcester Street, Boston 18. KEnmore 6-6207. 
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Annual Meeting, Oct. 6-7-8, LaSalle Hotel, Chicago 


Annual Yearbook 


Eight years ago the roots of our Society were 
planted deep in fertile soil. They have been well 
nurtured by the dedicated members, officers, and 
governors who have given so generously of their 
time and energy. 


The Society stands now on the threshold of the 
"Soaring Sixties." Although we have made great 
progress in the past, there is still, and always 
will be, much to do. As in business and in life, an 
organization doesn't stand still; it either goes 
forward or backward. 


I am confident that our Society will continue 
to make progress -=- will, in fact, make more 
progress in the next few years than ever before. 


One step in that progress, incidentally, is the 
working out of ways and means of enforcing the Code 
of Ethics. To work on this problem, a Committee on 
the Code of Ethics of the Hearing Aid Industry has 
been formed. 


Committee members representing the Society are 
A. P. Mynders, Erling M. Hagen, and Max Elbaum. 
Members from the Hearing Aid Industry Conference are 
Rolf Stutz, S. F. Lybarger, and Frank Lee. One 
member represents the public; he is Edgar Kobak, of 
New York. 


We will publish reports from this committee, 
from time to time, as they become available. 


Sincerely, 


Kbit sd. le 




















AS SEEN IN 


TIME 











Dozens of hearing aid dealers and manufacturing 
executives have been telling us how they appreciated 
the way the Mallory advertising in TIME has helped 
to inform the public on the expert advice you can give 
on hearing problems. Here’s just a small sampling: 


“Thanks a lot for the advertising program for hearing 
aid dealers. I am sure it will prove profitable and be 
appreciated by all dealers.” 

“Your campaign to publicize the abilities of hearing aid 
specialists and to give a lift to the hearing aid field is 
in excellent taste.” 

‘*Heartiest congratulations on a creative selling job . . . the 
entire hearing aid industry will appreciate this effort.” 
“... Most helpful ...a fine example of public service 
and mutual cooperative effort toward a most worth- 
while goal.”’ 

“Congratulations! these ads are the most impressive I 
have seen. They tell the story of hearing correction clearly 
and in good taste.”’ 

“This service should be deeply appreciated by all in the 
hearing aid profession.” 

“We feel this campaign will have significant effect.” 
““Wonderful and timely ads . . . hard hitting without 
being high pressure ... should help each and every one 
of us a great deal.” 
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Such applause deserves an encore. You'll soon be hear- 
ing about our 1960 advertising campaign. We think 
you'll be just as enthusiastic this year, because again 
our goal is to perform a real service for the hearing aid 
industry, its dealers and distributors . . . and for the 
millions of people who still have hearing problems. 


And we’re expecting that lots of these people will come 
to rely on Mallory mercury batteries—the original 
tiny batteries, pioneered by Mallory, that helped 
make today’s miniature instruments possible. 


Mallory Battery Company 
Cleveland, Ohio 
a division of 





In Canada: Mallory Battery Company of Canada Limited, 
Toronto 4, 
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SOCIETY OF HEARING 
REPORTS PROGRESS AND 





KENNETH S. WOOD 
Grand Rapids, Mich. 
President 


N. MATTER what yardstick you use, 1959 measures up 
as one of the greatest years in the history of the Society 
of Hearing Aid Audiologists. 

Take membership. The year showed a net increase 
of 31% over 1958—from 344 to 453. Most of this in- 
crease came from the 101 new members certified in 1959 
(compared with 30 the year before). The balance of 
the increase came from reinstatements. 


At the same time, procedures for investigating ap- 


JAMES ELLIOTT FELIX VISK 
Executive Director Counsel 


Ass’t Sec’y 
KENNETH STEEVES 
Windsor, Ont., Canada 


Assistant Treasurer 


plicants were tightened. Better Business Bureaus and 
Chambers of Commerce were routinely queried; references 
were carefully checked; names of applicants were pub- 
lished in AUDECIBEL and in the new monthly newsletter 
for members. 

Plans for 1960 include an all-out, aggressive campaign 
to get more persons certified than ever before, coupled 
with continued vigilance in applicant investigations. 

AUDECIBEL, the Society’s official journal, showed im- 
provements in editorial quality, in advertising revenues, 
in quality of paper, and in the use of more color and il- 
lustrations. 

Steady growth of advertising income in the ’60’s is 
expected as more and more advertisers take advantage of 
AUDECIBEL’s plus-value circulation to the “point of in- 
fluence’—the otologists, clinics, and schools, as well as 
dealers and Society members. 

The 1959 Annual Meeting brought an 88% increase 
in registrations—which came as a pleasant surprise, al- 
though it brought new problems to those who worked on 
this event. Registration totals increased from 1958’s 173 
to a whopping 325—and an even greater record is ex- 
pected for 1960 as promotion and publicity efforts move 
into higher gear. 

NOTE: The 1960 Annual Meeting will be held October 
6-7-8, at the LaSalle Hotel, Chicago, again under the 
direction of Society Governor Stanley Foster.) 

The West Coast Meeting held in May also proved to 

















Omaha, Neb. 


Sec’y-Treasuver @& Governor 


AID AUDIOLOGISTS 
GROWTH IN 1959 


be a resounding success. More than 200 attended; about 
75-100 were expected. The meeting was planned and 
carried out by a special committee headed by Esther Dan- 
iel and including Members Al Day, Larry Fleming, Joe 
Fortier, Rheule Reitze, and Governor Verl Conn. At the 
West Coast Meeting, plans were made for the formation 
of a California Chapter of the Society, and the organiza- 
tion meeting was held three months later. 

In the field of legislation, Society Governor Thornton 
Zanolli talked with Oregon legislators about a proposed 
licensing law and presented the Society’s viewpoints. 

Two events marked the beginnings of industry-wide 
cooperation between the Society and the Hearing Aid 
Industry Conference. The first was the Joint Conference 
on Problems of the Hard of Hearing, held in February, 
with representatives of several organizations present. 

The second was the Code of Ethical Trade Practices 
for hearing aid manufacturers and retailers, sponsored by 
the Society and the HAIC. 

A summary of the entire year would be difficult to 
make without mention of the new spirit and enthusiasm 
that’s sweeping through the Society. This spirit is evi- 
dent not only in membership growth and increased at- 
tendance at meetings, but also in the new committees being 
formed and in the fact that more and more members are 
taking an active part in Society affairs. 

All in all, 1969 was an active year for the Society— 
and 1960 will be an even better one! 
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TWO CHAPTERS CHARTERED IN 1959 


THE YEAR 1959 saw the granting of charters to the first 
two chapters of the Society; the Colorado Society of Hearing 
Aid Audiologists and the California Society of Hearing Aid 


Audiologists. 


The Colorado Chapter held its 
organization meeting in January 
and was chartered in July. 


Chapter officers are: Carl 
Hoffman, president; Harvey 
Corske, vice-president; Bud Tay- 
lor, treasurer; and Rosa Lee 
Langham, secretary. Marvin 
Pigg, John Heskett, and Harvey 
Riddle are directors. Address of 
the chapter is 323 Symes Bldg., 
Denver 2, Colo. 


In 1959, chapter members took 
an active part in several proj- 
ects, among which were: 1) 
working for an amendment to an 
optician licensing law regarding 
eyeglass hearing aids; 2) state 
welfare assistance for the pur- 
chase of hearing aids for old age 
pensioners; 3) discounts for char- 
ity organizations; 4) discussions 
with clinies; 5) conferences on 
the formation of a Rocky Moun- 
tain Association. 


Plans for the California Chap- 
ter were discussed at the So- 
ciety’s West Coast Meeting in 
May. An organization meeting 
was held in August, at which 
the charter was formally pre- 
sented. 

Officers of the California 
Chapter are: Esther Daniel, 
president; Joseph Fortier, vice- 
president; and Harold Pahl, sec- 
retary-treasurer. 


Governors are: Roy zumBrun- 
nen, Frank Wirtz, Jack Taylor, 
and Clint Adams. Address of 
the chapter is 348 W. 5th St., San 
Bernardino, Calif. 


Biggest project in 1959 for the California Chapter in- 
volved the possibility of state licensing. Chapter members 
worked individually on this problem. 















































. © 
CARL HOFFMAN 


Denver, Colo. 
President, Colorado Chapter 


ESTHER DANIEL 
San Bernardino, Calif. 
President, California Chapter 
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ATTENTION: 
© HEARING AID MANUFACTURERS 
© EAR MOLD LABORATORIES 


COMPONENT PARTS & ITEMS 
of special design Q 


MADE TO YOUR SPECIFICATIONS 
™BEAUDRY ™ 


9424 Foley Blvd. N.W., Minneapolis 21, Minn. 








. . . WHO RECEIVES 
AUDECIBEL? 


. . - ALL Otologists 


. . - ALL Clinics and Hearing 
Centers 


. . - ALL Schools for the Deaf 
. . » ALL Society Members 
. . . ALL Hearing Aid Dealers 


Do you sell to the hard of hearing? Audecibel 
can carry your sales message to the “Point of In- 
fluence” where products are recommended as 
well as to the “Point of Sale” where they are sold. 


Mail coupon below for more information. 








AUDECIBEL 
260 Southfield Road 
Detroit 29, Michigan 


Please send rate card and information. 


NAME 





COMPANY. 








ADDRESS. 





CITY. ZONE__. STATE_____ 
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STANDING COMMITTEES 


National Board for Certification 
Scope: To evaluate and pass on the qualifications 
of all applicants for individual and firm certification and 
reinstatement of certification. 
KENNETH S. Woop, Chairman 
(Members are the Society’s governors) 


Board of Examiners 


Seope: To evaluate and grade the answers to the 
certification quiz, submitted by applicants as part of the 
requirements for individual certification; to study, de- 
velop, and recommend to the Board of Governors stand- 
ards and procedures in connection with evaluation of the 


technical competence and skill of applicants for certifica- 
tion. 


Ross IRWIN, Chairman 


JOSEPH MANNY MAURICE SHOUP 


Grievance Committee 


Scope: To receive complaints referred to it by the 
Executive Director, to conduct investigations to determine 
the facts, and to make recommendations to the Board of 
Governors; to study procedures for handling grievances 
and complaints and to make recommendations in connec- 
tion therewith to the Board of Governors. 


BuEL C. KENT, Chairman 


HAROLD DIERKE RALPH SCHELL 


Annual Meeting Committee 


Scope: To plan and carry out all arrangements for 
the Society’s Annual Meeting. 


STANLEY K. Foster, Chairman 
NORMAN WYNN JAMES ELLIOTT 


Budget Committee 


Scope: To prepare the annual budget and submit it 
to the Board of Governors for approval. 
KENNETH STEEVES, Chairman 
THORNTON ZANOLLI WALTER MALEC 


Committee on Legislation 


Scope: To study legislation and other governmental 
activities and proposed activities pertaining to the hear- 
ing aid field and to make recommendations to the Board 
of Governors. 

FELIX VISK, Chairman 


KATHERINE LYONS MAURICE SHOUP 


Membership Committee 


Scope: To contact persons who have inquired about 
certification and to assist them in becoming certified; to 
promote membership and certification individually; to 
study and recommend to the Board of Governors plans 
and projects for increasing membership. 


CaRL HOFFMAN, Chairman 


Committee on Audecibel 


Scope: To study and recommend to the Board of 
Governors business and editorial policies for Audecibel; 
to consult with and advise the Executive Director on mat- 
ters pertaining to the magazine. 


THORNTON ZANOLLI, Chairman and Editorial Director 


President’s Advisory Committee 
Scope: To study policies and procedures of the 
Society and to make recommendations to the President. 


THORNTON ZANOLLI, Chairman 
KENNETH STEEVES 


FRED BANTA 
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QUESTIONS and ANSWERS 





about CERTIFICATION 


Q What ts the value of Certification? 


A Certification is a means by which the hard of 
hearing public, physicians, and all those who work 
with the hard of hearing can identify the reputable 
hearing aid retailer. The certificate that hangs on 
his wall is evidence that he has met the Society's 
strict standards of training, experience, competence, 
and character. 


Q What are the requirements for Certification? 


A In general, two years of supervised experience are 
required. Another requirement is that the applicant 
obtain the signatures of three qualified persons, one 
of whom must be a registered physician (preferably 
an otologist), attesting to his competence. A third 
requirement is the satisfactory completion of the Cer- 
tification Examination. 


Q If a firm ts Certified, does that mean that its em- 
ployees are automatically certified? 


A No. If individual members of a firm want to be- 
come Certified, they must apply for Certification in- 
dividually. But one of the requirements for firm 
Certification is that the firm shall “‘have Certified 


Hearing Aid Audiologists in sufficient numbers to 
give personal supervision in all cases, i.e., all persons 
responsibly related to fitting hearing aids must be 
Certified Hearing Aid Audiologists.” 


Q What are the Certification fees? 


A The initial individual fee, which must accompany 
the application, is $45. Thereafter, the annual re- 
newal fee for individual certification is $35. 


The initial fee for a firm plus one individual 
from that firm is $60, and the annual renewal fee 
for the firm and individual is $45. 


Q What is the procedure for becoming Certified? 


A First, fill in the coupon below, or simply attach 
it to your business letterhead. Mail it to the Society 
of Hearing Aid Audiologists. You'll receive an ap- 
plication blank and more information about Certifi- 
cation. 


Next, send in your application, together with 
the materials required, and you will receive the Cer- 
tification Examination to complete. Once your ap- 
plication is approved by the Society's Board of 
Governors, you are certified. 


MAIL COUPON BELOW FOR APPLICATION BLANK 


AND MAIL , 


NAME 


SOCIETY OF HEARING AID AUDIOLOGISTS 
260 SOUTHFIELD ROAD, DEROIT 29, MICH. 
Please send application for certification. 





COUPON . 


ADDRESS. 

















ZONE_____ STATE 








From testing to final fitting= 
the new, easy, accurate way 








is the 


ovway! 


1. Test your client with the Vicon Metricon. In minutes you get a 
scientific prescription showing not what your client has lost, but 
what hearing remains and what he needs to enhance this remaining 
hearing. 


. Match the Metricon prescription with the performance specifica- 
tions supplied with each individual Vicon instrument. Select the 
Vicon instrument with specifications that most closely compare 
with the Metricon prescription. In most cases, just a few minor 
adjustments can be made to match the instrument exactly to the 
need shown on the prescription. 


. You have the satisfaction of fitting your client quickly, easily, ac- 
curately, often in just one visit. Guesswork is eliminated. You 
know your client’s new hearing instrument will give him the most 
enjoyable and relaxed hearing that modern science can provide. 


ALL VICON INSTRUMENTS ARE PRESCRIPTION QUALITY. ALL INCLUDE COM- 
PLETE SPECIFICATIONS. ALL ARE COMPETITIVELY PRICED. SEND THE HANDY 
COUPON BELOW FOR COMPLETE INFORMATION. 


THE | / C OL INSTRUMENT COMPANY 


205 Vicon Bldg., Colorado Springs, Colorado 


Slee oe celienelienselinatieetietieennnannnne tia si Phone: MElrose 5-3568 
THE Vicon INSTRUMENT COMPANY 


205 Vicon Building, Colorado Springs, Colo. 


! , 
setae your client can... 


Please send me complete information about Vicon Hearing | “ 
Instruments and a Vicon dealership. " Lieton and relax 
NAME } 





DEALERSHIP 





with a Vicon" 


ADDRESS 





ee 


CITY ZONE —_ STATE 





sae ln il then st ssn Aes vn ees ine i. ies nm 


Page 10 | AUDECIBEL — MARCH 1960 











of the SOCIETY 
ING AID AUDIOLOG- 


The 
OF H 


ISTS shall be 

To promote the welfare, inso- 
far as hearing is concerned, of the 
hard of heari public. 

To improve the methods of sell- 


ing, fitting and using hearing aids, 
and to improve such aids. 

To determine and fix standards of 
attainment and conduct in the field 
of fitting hearing aids of all persons 
who may themselves to be 
Hearing Aid Audiologists. 

To and pass upon the 
qualifications of all persons fitting 
hearing aids who wish to be cer- 


tified as Heari Aid Audiologists. 

* certify to ene eg of 
such persons resenting them- 
selves to be Reisen Aid Audiolog- 





ists who shall meet the standards 
fixed by the Society. 

To promulgate and enforce among 
\ its members ethics which shall gov- 
ern Certified Hearing Aid Audio- 
seaiass in their dealings with the 

public and with each other. 
To cooperate with and to encour- 
age the cooperation of its members 
‘ with manufacturers of hearing aids, 
and one another, with members of 
the medical professions, other per- 
sons working in the field of audio- 


logy, and with the blic. 
ARTICLE I. ender. 

1. The voting members of this As- 
sociation shall be of one class and 
Shall consist of all persons certi- 
fied as ewer | Aid Audiologists 
by the Board tor Certification of 
the INTERNATIONAL HEARING 
AID ASSOCIATION at the time 
of the adoption of these by-laws, 
and all other persons who shall 
hereafter be certified by the SO- 
CIETY OF HEARING AID 
AUDIOLOGISTS. 

2. All voting members shall have 
one vote which may be cast in 
person or by proxy. 

3. The Board of Directors may 
from time to time designate any 
person whom they deem suitable 
to receive the honor of a member- 

+ ship to be designated as an “‘Hon- 
orary Fellow” of the Society. Such 
members shall be non-dues paying 
and non-voting members. 


ARTICLE Il. Officers. 

1. The Officers shall consist of a 
President and five directors, all of 
whom shall comprise the Board of 
Governors, a abetey<Trenenver, 
and a Vice-President, both of whom 
shall be elected from the member- 
ship of the Board as hereinafter set 
forth. 

2. The President shall be elected 
by the membership at its first 
annual meeting and at. the annual 
meeting held each fifth year there- 
after. He shall hold office for one 
term of five years. 

At the completion of his term 
of office the President shall with- 
out further action become a director 
at large and as such, a member of 
the Board of Governors for the 
next succeeding five years. 

3. The Vice President shall be 
elected by the Board of Governors 
from among its membership and 
shall serve for one term of five 
years unless he succeeds to the 
presidency, in which event he shall 
serve out the balance of the term 
of President whom he succeeds, and 
the Board shall thereupon choose 
another of its members to serve as 
Vice President for the balance of 
the term vacated by the succession 
of the Vice President to the Presi- 





dency. 
4. The Secretary-Treasurer shall 
' be elected annually by and from 


the members of the Board of Gov- 
ernors for a one year term, which 
term shall begin at the close of 
each annual meeting. 

Seven directors shall be elected, 
one from each of the following ter- 
ritories: 

(a) The Canadian Territory com- 
prising the inion of Canada. 

(b) The Northeast Territory com- 
prising Maine, Vermont, New 
Hampshire, Massachusetts, Con- 









necticut, Rhode Island, Pennsyl- 
—— Delaware, New Jersey, New 
or 


(c) The Southeast Territory com- 


rising Maryland, Virginia, West 
irginia, Tennessee, orth Caro- 
lina, th Carolina, Florida, Ala- 


bama, Georgia, Mississippi, Arkan- 
sas, Louisiana. 

(d) The Middle West Territory 
comprising Ohio, Kentucky, Indiana, 
Michigan, Illinois, Wisconsin, Mis- 
souri. 

(e) The Southwest Territory com- 
prising Texas, Oklahoma, Colorado, 
Kansas, New Mexico, Utah, Ari- 
zona, Nevada. 

(f) The Northwest Territory com- 
prising Nebraska, North Dakota, 
South Dakota, Montana, Wyoming, 
Idaho, Iowa, Minnesota. 

(g) The Pacific Territory com- 
rising Oregon, Washington, Cali- 
ornia. 

6. At the annual meeting held in 
the year 1952 a director from the 
Northeast Territory shall be elected 
ior one year, from the Southeast 
Territory for two years, from the 
Southwest Territory for three years, 
irom the Northwest Territory for 
four years, and from the Middle 
West Territory for five years. 
Thereafter, directors shall be elect- 
ed at the annual meeting at the 
close of which their term expires, 
for a period of five years. 

Directors for the Canadian Ter- 
ritory and the Pacific Territory as 
created by the amendments of June 
12, 1955, shall be elected at the an- 
nual meeting in 1955 to serve for a 
period of five years. 

7. No person shall be eligible to 
office in the Society unless he shall 
be a_member in good standing of 
the Society. No person shall hold 
any office or act as a member of 
the Board of Governors unless he 
shall have been actively engaged, 
for a period of not less than three 
years immediately preceding his 
election, in the fitting and sellin 
of hearing aids at retail; cameidad 
that the above prohibition shall not 
apply to the office of Executive Di- 
rector. No person engaged in the 
manufacture of hearing aids nor any 
officer or employee of any person, 
firm or corporation engaged in the 
manufacture of hearing aids shall 
be eligible to hold any office in the 
Society or serve as a member of 
the Board of Governors. All per- 
sons elected to office shall serve for 
the terms set forth above or until 
their successors are elected and 
qualified. 

8 The President shall be inelig- 
ible to succeed himself as such 
President except that any person 
succeeding to the Presidency by rea- 
son of having been elected Vice 
President, and who shall have 
served as President less than three 
years, may be again elected to the 
Presidency. 

9. The Executive Director shall be 
employed by the Board of Governors 
for such term and at such salary 
and under such contract provisions 
as the Board may set. The Board 
may from time to time hire such 
other persons to serve the Society 
as they shall deem necessary. 


ARTICLE III. Duties of the Officers. 
A. OFFICERS: 

1. The President shall be the 
Chief Executive of the Society. He 
shall preside at all meetings of the 
Society or the Board of Governors. 
He _ shall appoint all Committees 
with the approval of a maiority of 
the Board of Governors. He shall 
see that all rules and regulations of 
the Society are enforced. 

2. In the event the office of Secre- 
tary-Treasurer or that of any di- 
rector shall become vacant, the 
President may appoint a person to 
fill such office so vacated until 
the next annual meeting, such ap- 
pointment to take effect at once, 
provided that such appointment 
shall be submitted to the next meet- 
ing of the Board of Governors for 
its approval or rejection. If re- 
‘erted a new appointment shall be 
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made by the President and submit- 
ted to the Board in the same man- 
er. 

3. The Vice President shall suc- 
ceed to the office of President in 
the event of a vacancy in that of- 
fice, and shall preside at all meet- 
ings of the Society or Board of 
Governors when the President is 


absent. 
4. The Secretary-Treasurer shall 
keep all records of the iety, col- 


lect and keep in a depository desig- 
nated by the Board of Governors 
all dues or other moneys received 
by the Society, approve and pay 
all obligations of the Society, make 
reports of the affairs of the Society 
to the Board of Governors, and the 
Society, as often as shall be re- 
quired by the Board of Governors, 
but not less often than once each 
year. 
5. The Executive Director shall 
have supervision of the Society un- 
der the direction of the President, 
Secretary-Treasurer, and Board of 
Governors. He _ shall assist the 
President, Vice President, and Sec- 
retary-Treasurer in their duties. He 
shall collect all dues and assess- 
ments, and deliver the same to the 
Secretary - Treasurer, prepare all 
necessary forms, shall annually 
make recommendations to the Board 
of Governors, investigate and ren- 
der written reports to the Grievance 
Committee, or the Board of (Gov- 
ernors, concerning all complaints 
made against any member, and to 
that end he may require any mem- 
ber to appear before him in person 
or in writing, and answer such com- 
plaint or give evidence under oath 
concerning the same. He shall 
maintain liaison with other profes- 
sional groups interested in the field 
of Audiology and shall attend any 
meetings of such groups as_ shall 
come to his notice, or which he 
shall be directed to attend by the 
President or Board. He shall per- 
form such other duties or require- 
ments as are usual and customary 
for the office. 

B. BOARD OF GOVERNORS: 

1. The Board of Governors shall 
consist of the President and the 
eight directors from the various dis 
tricts. All shall have one vote on 
all matters coming before them. A 
quorum of the Board shall consist of 
any four members thereof. 

2. The Board shall meet on the 
days preceding and following each 
annual meeting and as often during 
the year as it shall be called into 
session by the President, provided 
however, that if any three mem- 
bers of the Board shall desire a 
meeting of the Board, they shall 
notify the President of that fact to- 
gether with their reasons for desir- 
ing such meeting. The President 
shall issue a call for such meeting 
within fourteen (14) days from the 
date of mailing of such notice ad- 
dressed to him at the Headquarters 
of the Society, such meeting to be 
held not less than thirty (30) days 
after the expiration of such four- 
teen (14) day period. 

3. The’ Board may appoint an As- 
sistant Secretary-Treasurer to serve 
for a period of one year from the 
date of such appointment or any 
shorter period as determined by the 
Board. 

4. The Board shall fix all 
and other fees of the Society. 

5. The Board of Governors shal! 
constitute the national Board for 
Certification, and shall pass on all 
applications for membership as here- 
inafter set forth. 

6. The. Board shall maintain an 
official register of all members and 
from time to time, and not less of- 
ten than once each year, cause to be 
published a list of all members of 
the Society. 


ARTICLE a Requirements for 


dues 


1. Each member shall conform to 
the following Pe aga 
1. Qualifications for Individuals 
A. Minimum Training and 
Experience Required 


a 





1. Actual experience with super- 
vision in the fitting of hearing 
aids for a period of not less 
than two years; or 

. Actual experience in formal ap- 
prenticeship with supervision 
equivalent to that of the Vet- 
erans’ Training Program as ap- 
proved by the Veterans’ Ad- 
ministration; or 

3. Outstanding professional 
tainment generally recognized 
in the industry, which meets 
special criteria approved by the 
Board; or 

. Completion of a course of study 
in the fitting of hearing aids in 
a school approved by the Board 
as maintaining satisfactory 
standards, receiving a_certifi- 
cate or degree from such school, 
certifying to the satisfactory 
completion of said course of 
study, and one year’s experi- 
ence in the fitting of hearing 
aids; or 

. Any satisfactory completion of 
schooling, experience or attain- 
ment which the Board shall 
consider clearly to meet the 
requirements of a qualified 
hearing aid audiologist, pro- 
vided that written findings are 
made by the Board disclosing 
the consideration made, gov- 
erning approval of any appli- 
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cant of these provisions; and 
PROVIDED that all experience 
and supervision requir under 


aragraphs 1, 2, 4, and 5 shall 
be of the type and character ap- 
proved by the 


B. COMPETENCY 

. The signatures of three quali- 
fied persons, one of whom must 
be a registered physician, pre- 
ferably an Otologist; and 

The signature of his present or 
last employer if obtainable; if 
self employed, a_ satisfactory 
document of evidence must be 
submitted with application; and 
3. His own signed statement. 
ALL of which shall provide con- 
vincing testimony as to the ability 
of the applicant to meet the basic 
requirements hereby set forth as 
follows: The Board shall certify 
as qualified, only those persons com- 
petent to make ear impressions or 
casts, to make a hearing analysis, 
and to fit or adjust a hearing aid 
so that it satisfactorily carries out 
intended functions. 


Board. 


~* 
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its 
C. CHARACTER 

Satisfactory evidence must be sub- 
mitted, and the Board must be 
convinced of the applicant’s char- 
acter and integrity before qualifying 
said applicant for certification. 

The initial fee for certification 
shall be $45.00 ($35.00 of which is to 
be returned if applicant should not 
be approved). ‘The annual renewal 
fee shall be $35.00 payable upon re- 
ceipt of annual renewal billing by 
the Board. Continuance of certifi- 
cation is conditional upon annual 
renewal of certificate, by payment 
of fee and approval of the Board. 

Each applicant shall make the fol- 
lowing affidavit: 

“I do hereby affirm that all 
statements made in this applica- 
tion are true and correct to the 
best of my knowledge and belief ; 
that I will submit to examination 
for the purpose of testing my com- 
petency as herein required, at 
such time and place and to such 
extent, as may be specified by 
the Board. And I agree that in 
the event this application is ac- 
cepted, I will in no way use any 
title other than Certified Hearing 
Aid Audiologist to indicate any 
degree, or state of training, or 
knowledge, without first havin 
obtained in writing the consent 
the National Board for Certifica- 
tion for the use of such title or 
designation.” 

Furthermore, the applicant shall 
furnish a statement in his own 
words concerning his qualifications 
for certification, including reference 
to the kind of training he has had, 
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the outstanding professional attain- 


ment he can cite, etc. The appli- 
cant wil make this statement as 
long as necessary, including why 
he believes himsell qualified to be 
certified, and giving a brief sum- 
mary of the responsibilities at his 
place of employment or business 
during the year preceding the date 
of his application. 


- 
Il. Qualifications 
for Applicant Firms 

Individual Offices of any firm, 
company, co-partnership, sole pro- 
prietorship, or corporation whose 
principal business is that of selling 
and servicing hearing aids at re- 
tail, may be designated as certified 
providing that such office shall meet 
the standards set up by these by- 
laws and as may hereafter be es- 
tablished by the Board of Gov- 
ernors, aud payment of required 
fees. Each office or branch office 
shall be individually certified and 
such certification shall remain in ef- 
fect so long as the annual fees 
are paid, and the office continues to 
meet the requirements for such cer- 
tification of the Society. 

Offices so certified Shall be pro- 
vided with certificates and insignia 
which shall remain the property of 
the Society under the same condi- 
tions as set forth in Article IV, 
Section 2: 

To be qualified for certification 
as a firm requires that the appli- 
cant shall: 

1. Have Certified Hearing Aid 

Audiologists in sufficient num- 

bers to give personal supervi- 

sion in all cases, i.e. all person- 
nel responsibly related to fitt- 
ing hearing aids MUST be Cer- 
tified Hearing Aid Audiolog- 
ists; and 

. Have a_ suitable building or 
place of business which pro- 
vides as a minimum, adequate 
facilities and proper records; 
and which meets all local health 
and fire department specifica- 
tions applicable to this kind of 
establishment; and with neat 
and. clean facilities; and pre- 
sent evidence of adequate Mal- 

Practice Insurance coverage; 
and 
3. Provide private fitting or dem- 

onstration rooms adequate for 

performin ng the necessary func- 
tions; an 
. Conform to the Trade Practice 

Rules as promulgated by this 

Society and the Federal Trade 

Commission, and such other 

regulatory bodies as the Board 

may from time to time rec- 
ognize. 

Fees for member Firms shall be 
$60.00 ($50.00 of which is to be re- 
turned if firm should not be ap- 
i ins which $60.00 shall include 
the fee for one individual applicant 
from the same firm providing such 
individual shall be eligible and sub- 
mit the proper application as pro- 
vided under Article IV, Section 1. 
The annual renewal fee shall be 
$45.00 for a main office, and $2.50 
for each additional office. All firm 
certificate renewals shall be on the 
same conditions as individual re- 
newals. Each applicant firm shall 
make the following affidavit: 

“I, the undersigned principal 
executive of the firm named here- 
on, do herewith make application 
for certification, by and within 
the International Hearin Aid 

Association; and do hereby af- 

firm that all statements hereon 

or appended hereto, are true and 
correct to the best of my knowl- 
edge, and belief. I do hereby con- 
sent to inspection of the establish- 
ment described above, by the 

Board, or its duly authorized rep- 

resentative.” 

2. Any person desiring to become 
a member of this Society shall make 
application to the Executive Di- 
rector on forms to be furnished by 
him. When the Executive Director 
shall receive such application to- 
gether with the prescribed fee he 
shall examine the same, and if the 
application indicates that the 
applicant is prima facie qualified 
for membership, he shall present the 
same to the Board for their ap- 
proval or disapproval. If five mem- 
bers of the Board approve such ap- 
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p'ivation, they shall endorse the 
same “Approved,” and attach their 
signatures thereto. Whereupon, the 
Executive Director shall submit the 
name of each applicant to the mem- 
bership of the Society. If within 30 
days after such name is submitted 
no objections to such application 
are received, the applicaut shall be 
deemed approved and shall be deem- 
ed a member of the Society. If any 
pee cae desires to object to any 

pplicant, he shall send his objec- 
‘has in writing to the Executive 
Director, who shall present the same 
to the Board. If a majority of the 
Board shall find such objection well 
founded, the application shall be re- 
jected. If after consideration a 
majority of the Board shall decide 
that such objection does not show 
the applicant to be unqualitied for 
membership, they shall so note in 
the Minutes of the Society and the 
applicant shall then be deemed a 
member. 

3. 1f the Executive Director shall 
find that the applicant does not ful- 
fil all requirements, he shall return 
the application for correction or as 
rejected, as the case may require. 
Any applicant rejected by the Exe- 
cutive Director may send his appli- 
cation to the Secretary-Treasurer 
of the Society for consideration by 
the Board, and in the event of ap- 
proval by the Board he slall be 
deemed a member, as though no 
rejection of his application had ever 
been had. 

4. The Board of Governors may 
amend in any manner the fore- 
going requirements for certification, 
but no amendment shall be retro- 
active. 

5. All members shall be furnish- 
ed with a Certificate which shail 
state that he has been found by the 
Society to be qualified as a Hear- 
ing Aid Audiologist, together with 
such other insignia, such as office 
signs, etc., as the Board of Gov- 
ernors shall authorize. Member 
firms shall be furnished with sim- 
iar Certificates stating that the 
firm, as such, conforms to the 
standards of the Society. 

6. All certificates and other in- 
signia shall at all times be and re- 
main the property of the Society 
and shall be furnished for display 
hy the Member only. Whenever any 
person or firm ceases to be a Mem- 
ber, all insignia and _ certificates 
shall be promptly returned to the 
organization. In order to insure 
such return, the Board of Gov- 
ernors may require a deposit of 
money before such certificate and 
insignia are delivered to the Mem- 
ber, such deposit to be returned 
upon the surrender of such Certifi- 
cate and insignia. 


ARTICLE V. Grievance Committce 

1. The Board of Governors shall 
appoint a Grievance Committee con- 
sisting of three members who shall 
hear all complaints concerning mem- 
bers of the Society which shall be 
referred to it, and to this end may 
require any member to appear be- 
fore it and give evidence concern- 
ing such complaint. The Commit- 
tee may require any evidence given 
before it to be given under oath 
or affirmation. 

2. After hearing any complaints 
the Committee shall report its find- 
ings to the Board of Governors to- 
gether with its recommendations. If 
required by the Board, the Commit- 
tee shall meet in person with the 
Board to advise with it on any 
matter heard by the Committee. 

If the Board shall find the 
complaint justified, it shall take 
such action against the party found 
guilty of an infraction of the rules 
or code of ethics of the Society as 
they shall deem fitting and proper. 
in view of the gravity of the of- 
fense. In its direction the Board 
may: 

(a) File its opinion on the com- 
plaint with the Executive Di- 
rector to be held for future 
reference. : 

(b) Reprimand the member found 
guilty and file the complaint 
as above described, 

(c) Fine the member a sum not 
to exceed $200.00, 

(d) Suspend the member for a pe- 
riod not to exceed one year 


from the privileges of the So- 
ciety, provided that such sus- 
pension shall not constitute a 
waiver of dues from the period 
of suspension, and fine such 
member in ee a not to ex- 
ceed $200.00, 

(e) Expel the tne Be from mem- 

bership. 

4. If any member so found guilty 
and fined shall fail to pay such fine 
within thirty (30) days, or any 
jurther time granted by the Board 
on good cause shown, he shall be 
automatically expelled from mem- 
bership. 

5. Any member who shall become 
delinquent more than six months 
in payment of regular dues shall 
cease to be a member of the So- 
ciety. The Board may fix such 
other penalties for late yment of 
dues as it may see fit. Such mem- 
ber may be reinstated by making 
application as in the case of the 
original application, including the 
initial fees, to the Executive Di- 
rector, accompanied by a sum equal 
to all past and current dues, and 
upon the approval of such applica- 
tion, by the Board of Governors, 
such person shall again become a 
member in good standing, provided 
that the Board may remit such por- 
tion of past unpaid dues as may 
be deemed equitable. 

6. Any member expelled by action 
of the Board may be reinstated we 
filing a petition asking for suc 
reinstatement with the Executive 
Director, who shall present the 
same to the Society together with 
the recommendation of the Board 
of Governors as to whether or not 
it should be allowed at the next an- 
nual meeting. If a maojrity of 
the members present and voting in 
person or by proxy at such meet- 
ing vote to reinstate such person, 
he shall again be reinstated to 
membership by paying all fines and 
past dues, including dues for the 
time during which he was expelled 
or suspended. Provided, however, 
that if such expulsion or suspension 
continues for more than two (2) 
years, he shall upon petitioning for 
reinstatement, again submit to the 
Board to examination as to his 
qualifications as a Hearing Aid 
Audiologist in the same manner as 
an original applicant. 


ARTICLE VI. Advisory Board 

1. The Board of Governors shall 
from time to time appoint an Ad- 
visory Board to sit with the Board 
of Governors whenever the Board 
of Governors shall deem it advis- 
able to have the advice of such 
rik 4 Board. 

2. The Advisory Board shall con- 
sist of the President of the 
I.H. A. A., two Doctors of Medi- 
cine who shall be recognized as 
specialists in the field of Otology, 
and two persons active in related 
fields of Audiology, together with 
such other persons as the Board 
may from time to time select. 

3. The members of the Advisory 
Board shall not have a vote on any 
matter considered by the Board of 
Governors. 


ARTICLE VII. Amendments. 

1. Amendments to these By-Laws 
may be proposed by any membe: 
of the Society. If approved by a 
majority vote of the Board of Gov- 
ernors, such Amendment shail be 
presented to the next annual meet- 
ing for approval or rejection of the 
members present. If approved by 
a majority of the members present 
at such meeting, the Amendment 
shall immediately become a part of 
the By-Laws. 

2. If any Amendment approved 
by the Board shall be considered 
of an urgent nature by at least 
five members of the Board of Gov- 
ernors, who shall so vote, then such 
Amendment shall be effective as 
soon as adopted by the Board. Pro- 
vided, however, that such Amend- 
ment shall be presented to the next 
annual meeting of the Society and 
may be accepted or rejected by a 
majority vote of such members. If 
rejected, the Amendment shall be 
considered repealed from the time 
of such rejection. 


ARTICLE VIII. 
1. The fiscal year of the Society 





shall be the Calendar year. 

2. The annual pentes shall be 
held between October Ist and Oc- 
tober 3ist of each year, at a time 
and place to be fixed by the Board. 

Notice of such meeting shall be 
given to all members not less than 
sixty (60) days preceding the date 
for such meeting. 

3. All files of The Society shall be 
confidential, and shall be available 
only to the Board of Governors and 
persons authorized by them in writ- 
ing to examine the same. 


ARTICLE IX. Nominating 
Committee. 


At the close of each annual 
meeting the President shall appoint 
a nominating commitiee of seven 
members, one of whom shall be from 
each district and not more than 
three of whom shall be officers or 
members of the Board of Govern- 
ors. It shall be the duty of the 
Nominating Committee to select 
persons to fill all wacancies for 
member of the Board of Governors 
(except the Executive Director), 
which shall be vacated at the next 
annual meeting, and to present such 
names to the Executive Director, 
not less than 90 days prior to the 
annual meeting, at which such of- 
ficers are to be voted upon. 

The Executive Director shall send 
such list, together with a complete 
outline presenting the nominee's 
members, not less than thirty (30) 
days prior to such meeting. Any 
member present at the meeting may 
place in nomination for any office 
to be filled at the meeting, the 
qualifications for the office for 
which he has been nominated, to the 
name of any member who is eligible 
to hold such office. 


ARTICLE X. Chapters. 


1. Three or more members of the 
Society may petition the Board of 
Governors of the Society to form a 
local chapter of the Society, and 
upon a 2/3 vote of the Board of 
Governors shall be recognized as a 
local chapter. 

2. Such petition shall include the 
name of the chapter (according to 
geographical location), a list of its 
members, the names of its officers, 
a copy of its constitution and/or by- 
laws, a statement of its proposed 
activities, and a statement of agree- 
ment to submit, within 30 days after 
January Ist of each year, a report 
of its membership and its activities 
for the past year. 

3. A chapter of the Society shall 
continue in good standing on ful- 
fillment of the following conditions: 
(a) The number of its members shall 
remain 3 or more; (b) The chapter 
shall submit on or before January 
3ist of each year a summary report 
of its members and its activities for 
the past year, with a report of its 
proposed activities for the next 
year; (c) The chapter shall not 
admit to membership or reinstate- 
ment of membership any person, un- 
less prior written approval from 
the Society’s executive director shall 
have been received; (d) The chapter 
shall drop from ‘membership any 
member of its group who does not 
continue to be a member in good 
standing of the Society of Hearing 
Aid Audiologists, upon written not- 
ice from the Society’s executive di- 
rector to that effect; (e) The chap- 
ter shall notify the Society’s exe- 
cutive director of any changes or 
amendments in its constitution and/ 
or by-laws, such notice to be in 
writing and to be submitted within 
30 days of the approval of such 
changes or amendments by the 
chapter. 

4. The Society’s Board of Gov- 
ernors may, at any time and upon a 
2/3 vote, withdraw recognition from 
any chapter of the Society. 

5. Any chapter may, if it so de- 
sires, appoint a delegate to represent 
the chapter at any annual meeting 
of the Society of Hearing Aid Audio- 
logists, provided that such appoint- 
ment shall not affect the rights of 
members of the chapter as members 
of the Socjety of Hearing Aid Audio- 
logists. 

6. These By-Laws shall be printed 
and distributed to all members of 
the Society. 
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Fe Auricon 


is the final answer ... 








testing, fitting, demonstrating 
and SELLING truly custom 
fitted hearing instruments. 


the Auricon is the one machine 


Hai tow ALL the work! 


The test is simple...the demonstration 


dramatic...the diagnosis accurate. 
THE AURICON TEST 










Accurately measures and demonstrates 
@ Comfortable Listening Level... 

@ Uncomfortable Listening Level... 

@ Speech Discrimination Level .. . 

@ Effect Of Balanced Binaural Hearing... 
@ Best Curve Of Response... 


@ The Presence or Absence of Recruitment... AN AUDIOTONE AURIGRAM 
assures the dealer of a proper fitting... a 


B — * 
ppy, satisfied customer... an accurate 
ecco Audiotone see means of communication with the AUDIO- 


TONE factory. 


Now Custom builds all ear level instruments! 
The Audiotone Laboratory produces the Precise Envelope of Sound 


as diagnosed with the AURICON to be essential for restoration of 
optimum hearing in each individual case. 
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Gentlemen: NAME 
Please send me full details on the advantages 
of the AURICON for testing, fitting, demonstrating DEALERSHIP 


and selling custom fitted instruments. 


ADDRESS 
AUDIOTONE, DIVISION OF ROYAL INDUSTRIES, INC. 
401 W. JACKSON STREET, PHOENIX, ARIZONA city STATE 


























books are to be tasted, others 


to be swallowed, and some 
few to be chewed and digested.” 
| In this article, AUDECIBEL 


presents its readers with a 


ii TRUE university is a collec- 
tion of books,” said Thomas Carlyle 
back in the 1800’s, and his remark is 
just as true today as it was then. 


For the Hearing Aid Audiologist, 
books, pamphlets, and magazines are 
especially important as sources of 
information. Training courses are 
few and far between — even though 
there’s been a gratifying trend toward 
more of these courses, and better 
ones. 


But the person who works with the 
hard of hearing’ must still rely chief- 
ly on his reading to provide him with 
knowledge necessary to carry on and 
continually improve his work. To 
help him in this search for knowledge, 
AUDECIBEL presents this listing of 
eurrent books and publications. 

Those marked with an asterisk (*) 
can be ordered from the Society of 
Hearing Aid Audiologists, 260 South- 
field Rd., Detroit 29, Mich. Prices 
are subject to change without notice. 


Said Francis Bacon: “Some 


bibliographic menu. 


By publishing this list, neither 
AUDECIBEL nor the Society wish to 
imply any official acceptance or ap- 
proval of items listed. 


MOSTLY FOR THE LAYMAN 


Although. these publications pre- 
sent simplified, non-technical subjects 
for the layman, they’re excellent as in- 
troductory books for the beginner in 
the field. 


® Hearing — A Handbook for Lay- 
men, by Norton Canfield, M.D. 
Doubleday, 1959, 214 pp., $3.50. Topics 
include human hearing, causes and 
prevention of loss, problems of chil- 
dren, tinnitus, hearing aids, rehabil- 
itation, noise, problems of the senior 
citizen, organizations and _ publica- 
tions.* 

© Hearing Loss — What Can Be 
Done About It, by Greydon G. Boyd, 
M.D. Lippincott, 1959, 190 pp., $1.45 
(paperback). See RECOMMENDED 
READING, page 18.* 


® Keep Listening, by Francis War- 
field. Viking, 1957, 158 pp., $2.95. 
Personal story of a woman who 
triumphed over hearing deficiency.* 


® Your Hearing, by G. Donald Al- 
bers, M.D. Hearing and Speech 
Center of Grand Rapids, 1230 Madi- 
son Ave., S.E., Grand Rapids 7, Mich., 
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12 pp., 15¢. Discussion of such surgi- 
cal techniques as mastoidectomy, 
tympanoplasty, stapes surgery, fenes- 
tration; list of postoperative instruc- 
tions. 


® Some Medical Aspects of Deafness. 
National Institute for the Deaf, 105 
Gower St., London, W.C.1, England, 
24 pp. Discusses fenestration, 
Meniere’s disease, tinnitus, and re- 
habilitation. 


® Otosclerosis and the Mobilization 
of the Stapes and the Fenestration 
Operations. National Institute for 
the Deaf, 105 Gower St., London, 
W.C.1, England, 12 pp. Symptoms, 
treatment, advantages and disadvan- 
tages of the two operations. 


® The Use of Hearing Aids. Na- 
tional Institute for the Deaf, 105 
Gower St., London, W.C.1, England, 
12 pp. Discussion of hearing aids and 
problems of users. 


Magazines 
® The Hearing Digest. Audivox, Inc., 


123 Worcester St., Boston, Mass. 
(free). See MISCELLANY, p. 22. 

® Hearing Progress. Maico Hearing 
Foundation, Minneapolis 1, Minn. 
(free). Published quarterly, fea- 
tures human interest stories, ques- 
tions and answers, etc. 


® The Silent World. National Insti- 
tute for the Deaf, 105 Gower St., 
London, W.C.1, England. Published 
monthly, contains articles about deaf- 
ness, hearing impairment, hearing 
aids, book reviews, letters to the 
editor. 
GENERAL PUBLICATIONS 

® Hearing and Deafness, edited by 
Hallowell Davis, M.D. Rinehart, 1957, 
496 pp., $7.50. Although subtitled “a 
guide for laymen,” this book contains 
much technical information. Topics 
include audiology, hearing and hear- 
ing loss, tests, hearing aids, rehabili- 
tation, education and psychology, so- 
cial and economic problems.* 


® Audiology, by Hayes A. Newby, 
Ph.D. Appleton-Century-Crofts, 1958, 
342 pp., $6.00. This college-level text- 
book discusses the history of clinical 
audiology, the hearing process, hear- 
ing disorders, tests, the handicap of 
hearing impairment, training the hear- 
ing-impaired child, and _ rehabilita- 
tion.* 


® Clinical Audiology, by Maurice 
Saltzman, M.D. Grune & Stratton, 
1949, 195 pp., $5.00. An introductory 
book with a medical slant. Topics in- 
clude sound and noise, hearing, deaf- 
ness, tests, and hearing aids.* 


® Functional Otology — The Prac- 
tice of Audiology, by Morris F. 
Heller, M.D. Springer, 1955, $5.50. 
Survey of audiology for otologists; 
sections on equipment, taking the case 
history, testing, recruitment, tinnitus, 
problems of children, hearing aids, 
speech, speech deviations in conduc- 
tive and perceptive deafness, and re- 
habilitation.* 


® Helpful Hints for Handling the 
Hearing Handicapped, by Gordon D. 
Hoople, et al. American Academy of 
Ophthalmology and Otolaryngology, 
15 Second St., S.W., Rochester, Minn. 
1952, 16 pp. Published for otologists, 
this booklet discusses tests and hear- 
ing aid selection and fitting, including 
the earmold, hearing aids for chil- 
dren, auditory training and lip read- 


ing, and the need for effective hear- 
ing aid service. 

® Speech and Hearing in Communi- 
cation, by Harvey Fletcher, Ph.D. 
Van Nostrand, 1953, 480 pp., $11.50. 
Deals with speech sounds, the speak- 
ing mechanism, speech waves, noise, 
the hearing process, hearing acuity, 
masking, loudness, binaural effects, 
auditory perspective, theory of hear- 
ing, measuring speech recognition, 
effects of distortion, speech percep- 
tion by deafened persons, computing 
the percent of hearing loss in com- 
pensation cases.* 


Magazines 
® ASHA. Published monthly by 
American Speech and Hearing Asso- 
ciation, 1001 Connecticut Ave., N.W. 
Washington 6, D.C. $7.00 per year. 


© Audecibei. Official journal of the 
Society of Hearing Aid Audiologists, 
260 Southfield Rd., Detroit 29, Mich., 
published six times a year. $3.00 per 
year, $4.00 outside U.S.* 


© The Hearing Dealer, published 
monthly by Davidson Publishing Co., 
1 E. First St., Duluth 2, Minn. $3.00 
per year, $5 for two years in U.S. and 


Canada; $5.00 per year in foreign 
countries. 


® Hearing News. Official publication 
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of American Hearing Society, 919 
18th St., N.W., Washington 6, D.C., 
published six times a year. $3.00 per 
year. 

® Journal of Speech and Hearing Dis- 
orders, published quarterly by Ameri- 
can Speech and Hearing Association, 
1001 Connecticut Ave., N.W., Wash- 
ington 6, D.C. $5.00 per year in U.S.; 
$5.50 per year foreign. 


® Journal of Speech and Hearing Re- 
search, published quarterly by Ameri- 
can Speech and Hearing Association, 
1001 Connecticut Ave., N.W., Wash- 
ington 6, D.C. $5.00 per year in U.S.; 
$5.50 per year foreign. 

® National Hearing Aid Journal, 305 
Benson Bldg., Sioux City 1, lowa. 
Published monthly. $2.00 per year; 
overseas, $3.00 per year. 


® The Volta Review, published 
monthly by The Alexander Graham 
Bell Association for the Deaf, 1537 
35th St., N.W., Washington 7, D.C. 
Association membership ($5 a year) 
includes subscription. 





ANATOMY & PHYSIOLOGY 


Although many books in this sec- 
tion are published for the physician, 
they contain important material 
which is useful to all who work with 
hard of hearing persons. 


® The Human Ear in Anatomical 
Transparencies, by Polyak, Judd, and 
McHugh. McKenna, 136 pp., $10.50. 
Exhaustive anatomical description of 
the external, middle and inner ear, 
with a chapter on the function of the 
auditory system.* 


® The Human Ear Canal, by Eldon 
T. Perry, M.D. Thomas, 1957, 116 
pp., $4.75. Detailed study of the ex- 
ternal auditory canal with many 
microscopic cross sections, discussion 
of external otitis. 


® The Temporal Bone and the Ear, 
by Theodore H. Bast, Ph.D., and 
Barry J. Anson. Thomas, 1949, 478 
pp., $12.00. Detailed study of ear 
and surrounding bone, otic and peri- 
otic labyrinth, otic capsule, middle 
ear and ossicles, pathology and varia- 
tions, historical survey of ideas about 
the ear. 


® The Middle Ear, by Heinrich G. 
Kobrak, M.D. University of Chicago, 
1959, 254 pp., $15.00. Complete and 
up-to-date summary of structure and 
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function of middle ear; latest infor- 
mation on surgical techniques. Chap- 
ters on testing, pathology.* 


® Diseases of the Nose, Throat & 
Ear, by Ballenger and Ballenger. 
Lea & Febiger, 1957, 968 pp., $17.50. 
10th edition of leading text and refer- 
ence book; about 1/3 devoted to ear, 
with section on anatomy plus color 
photos of normal and abnormal ear- 
drums.* 


® Meniere’s Disease, by Henry L. Wil- 
liams, M.D. Thomas, 1952, 349 pp., 
$7.00. Symptoms, diagnostic tests, 
differential diagnosis, treatment. 

® Diseases of the External Ear, by 
Ben H. Senturia, M.D. Thomas, 1957, 
211 pp., $8.50. Factors responsible, 
anatomy, microbiology, prophylaxis, 
treatment. 


® Practical Otology, by Morris Levine, 
M.D. Lea & Febiger, 1938, 416 pp., 
$6.00. Textbook for physicians and 
medical students, includes anatomy 
and physiology of the ear, ear dis- 
eases, examination of the patient, 
laboratory tests, therapy, surgical 
techniques, color photos of eardrum.* 
® Surgery of the Ear, by George E. 
Shambaugh, Jr., M.D. Saunders, 
1959, 600 pp. Covers every ear and 
hearing disorder amenable to surgery: 
indications, contraindications, and 
step-by-step procedures. 


Journals 

© A.M.A. Archives of Otolaryn- 
gology, 535 N. Dearborn St., Chicago 
10, Ill. Monthly. $14 per year in U.S.; 
$14.50 in Canada; $15.50 foreign. 

® Eye, Ear, Nose and Throat Monthly, 
5 N. Wabash Ave., Chicago 2, III. 

® The Laryngoscope, 640 S. Kings- 
highway, St. Louis 10, Mo. Monthly 
journal on diseases of the ear, nose 
and throat. $14 per year in U.S.; 
$14.40 in Canada; $15 foreign. 


PHYSIOLOGICAL ACOUSTICS 


® Physiological Acoustics, by Ernest 
G. Wever and Merle Lawrence. 
Princeton University, 1954, 454 pp., 
$10.00. Deals with the ear as an 
acoustical instrument, with major 
sections on distortion, action of mid- 
dle ear muscles, and conductive deaf- 
ness.* 


® Hearing — Its Psychology and 
Physiology, by S. Smith Stevens and 
Hallowell Davis. Princeton Univer- 
sity, 1938, 489 pp., $7.50. Topics in- 
clude the auditory stimulus, sensitiv- 
ity of ear, sound, auditory localiza- 
tion, harmonics, masking, fatigue, 
persistence, beats, mechanics of the 
ear, deafness, neurophysiology.* 


® Theory of Hearing, by Ernest G. 
Wever. Wiley, 1949, 484 pp., $8.75. 
Begins with earliest speculation about 
hearing and follows historical devel- 
opment of later ideas.* 


ACOUSTICS & SOUND 
©® Musical Engineering, by Harry F. 
Olson, E.E., Ph.D. McGraw-Hill, 


1952, 369 pp., $7.50. An engineering 
treatment of music, speech, acoustics, 
sound reproduction and hearing.* 

® Acoustical Terminology. Amer- 
ican Standards Association, 70 E. 
45th St., New York 17, N.Y., 1951, 
50 pp., $1.50. Definitions of hundreds 
of acoustical terms. 

® Sound, by Alexander Efron, E.E., 
Ph.D. Rider, 1957, 72 pp., $1.25. Basic 
introduction to sound, hearing, speech, 
and music.* 


Magazine 
® Bruel & Kjaer Technical Review, 
published quarterly by B & K Instru- 
ments, Inc., 3044 W. 106th St., Cleve- 
land 11, Ohio (free). Presents highly 
technical articles on measurement of 
sound, vibration and strain. 


TESTING & AUDIOMETRY 

® The Measurement of Hearing, by 
Ira J. Hirsh. McGraw-Hill, 1952, 360 
pp., $7.50. Topics include sensation 
and measurement, auditory stimulus, 
electroacoustic systems, audiogram, 
speech intelligibility, masking and 
fatigue, differential sensitivity, loud- 
ness and recruitment, binaural hear- 
ing, bone conduction, and condition- 
ing*. 

® Hearing Tests, by Arthur L. Juers, 
M.D. American Academy of Oph- 
thalmology and Otolaryngology, 15 
Second St., S.W., Rochester, Minn, 
1957, 22 pp. Prepared for graduate 
medical students, this booklet dis- 
cusses sound and hearing, objectives 
of testing, masking, pure tone and 
speech tests, selection of cases for 
fenestration and stapes mobilization, 
malingering, psychogenic deafness, 
and residual hearing. . 
® Clinical Audiometry (soon to b 
published). by Michel and Claudine 
Portmann. Thomas. 


HEARING AIDS 

® Hearing Aids, by Matthew Mandl. 
Macmillan, 1953, 158 pp., $3.50. Ex- 
plains the principles of the hearing 
aid, problems of users, methods of 
wearing, the earmold, care of the 
hearing aid, battery care, repairs, 
future trends.* 


INDUSTRIAL AUDIOLOGY 


® Industrial Deafness, by Joseph 
Sataloff, M.D., D.Se. (Med.). Me- 
Graw-Hill, 1956, 350 pp., $9.00. 


Reference book on industrial noise 
and deafness; deals with physics of 
sound, anatomy of ear, causes of 
deafness, medicolegal aspects, hear- 
ing conservation, noise measurement, 
hearing testing.* 

® Noise and Your Ear, by Aram 
Glorig, Jr., M.D. Grune & Stratton, 
1958, 160 pp., $6.50. Thorough sur- 
vey of hearing loss related to noise; 
topics include history of hearing con- 
servation, damage risk criteria, com- 
pensation laws, the ear and hearing, 
psychoacousties, audiometry, hearing 
loss, effects of noise exposure, guide 
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WHY YOU WILL PROFIT 
BY SELLING THE NEW 
DANAVOX “VIKING” 
EYEGLASS HEARING AID 


The world’s most carefully made hearing instrument! 


Inside this elegantly slender temple is a power- 
ful, hardworking hearing aid. It’s called “The 
Viking”’. It’s made by Danavox and it is new 
all the way through. Because of its superior 
performance, you can now fit an eyeglass hear- 
ing aid to more hard of hearing persons than 
- ever before possible. 


More power ... more good hearing 
Danavox engineers report that the sleek new 
“Viking” generates at least 5l1db gain/125db 
output. This is equivalent to the power of many 
body type aids, and actually amounts to twice 
as much sound pressure as currently available 
from most new eyeglass models. Yet, in spite 
of great power, noise level is at a new low, and 
distortion is defeated. 


Six luxury features 

“The Viking” features a separate on-off switch 
and a separate (continuous) volume control. 
Both are rugged and willing to take punishment. 
A floating microphone and receiver give users 
the luxury of “hi-fidelity’’ amplification. The 
microphone opening is not obstructed by the 
outer ear. The friendly 675 battery gives a 
minimum of 85 hours’ use. 


A safe and comfortable fit 

“The Viking” is as perfect an eyeglass temple 
as you can find. Including the battery it weighs 
only about % oz.—with the weight balanced 
evenly at the right places. Adjustable over the 
ear and at the hinge, it will give a perfect fit. 
Each temple is reinforced with a brass plate 
formed into the plastic for extra strength. Opti- 
cal specialists will bless you for handling 
this beauty. 


Uncommon good looks 
The visual appeal of ‘““The Viking” lies in its 
basic simplicity of design. It is good looking 
without makeup. It will never be out of date, 
it is never out of place. Like all works of quality, 
it looks like what it is: a better eyeglass hearing 
aid. “The Viking’’ comes in three colors: mink, 
black and silver gray. For women, a magnificent 


new carrying case of forest green antelope is 
provided. For men, a handsome case of 
genuine calfskin. 


Danavox reliability 

Each “Viking” is guaranteed for two years. 
This is true of all Danavox products, because 
they are well made. Spot checking is not good 
enough for our engineers. Every single instru- 
ment is put through a battery of exacting 
tests as it is being made, and again upon com- 
pletion. To make doubly sure, however, our 
Final Test Chief insists on TWO graphically 
recorded final tests of each “Viking” before he 
allows it to make the trip to your office. Inci- 
dentally, you will always be able to check the 
performance of any Danavox hearing aid you 
buy because these graphic records are kept on 
permanent file at the factory. 








You will profit more by selling 
“‘The Viking”’ because 


1 It can’t beshopped! Nothing compares with it. 


2 No service problem. We’ll exchange it free if 
anything goes wrong the first year. We’ll repair 
it free the second year. 

3 You'll get the top market price for it, yet pay 
no more (and probably less) than other makes. 
4 You'll sell better because you'll have a new 
feeling of confidence that comes only from sell- 
ing the very best. 

§ It stays sold. 

If you would like more information, wire or 
write Ralph Campagna, Danavox North Amer- 


ica, Inc., P.O. Box 111, Wayzata, Minn., or 
phone GReenwood 1-8474. 


Dal TAVOX 














to conservation, 

and rating scales.* 
® Handbook of Noise Control, edited 
by Cyril M. Harris, Ph.D. McGraw- 


and compensation 


Hill, 1957, 1184 pp., $16.50. Noise: 
its nature, measurement, and con- 
trol. Chapters gn physics of sound, 
the hearing process, and audiometric 
testing.* 

® The Relations of Hearing Loss to 
Noise Exposure, American Standards 
Association, 70 E. 45th St., New York 
17, N.Y., 1954, 64 pp., $1.50. Statisti- 
cal studies of the effects of noise on 
industrial workers. 


REFERENCE & MISCELLANEOUS 
© Dorland’s Pocket Medical Diction- 
ary. Saunders, 1959, 698 pp., $4.50. 
Contains 35,000 entries; thumb- 
indexed.* 

® The Red Book of Eye, Ear, Nose 
and Throat Specialists. The Profes- 
sional Press, Inc., 5 N. Wabash Ave., 
Chicago 2, Iil., 1959, 420 pp., $3.00. 
Lists all otologists (name, birth date, 
address, college) in the U.S. and its 
possessions and Canada. 


® Annual Directory of Certified 

_Hearing Aid Audiologists and Firms. 
Society of Hearing Aid Audiologists, 
260 Southfield Rd., Detroit 29, Mich. 
(free). Lists all Certified Hearing 
Aid Audiologists in U.S., Canada, 
Brazil, and South Africa. 


Books in Review 


Hearing Loss — What Can Be Done 
About It — by Greydon G. Boyd, 
M.D. New York: J. Lippincott 
Co., 1959. 190 pages, $1.45 (A 
Keystone Paper Back Book). Re- 
viewed by J. C. Necol, Certified 
Hearing Aid Audiologist, Pough- 
keepsie, N. Y. 


“Hearing Loss — What Can Be 
Done About It,” by Dr. Greydon G. 
Boyd, covers the subjects of hearing 
loss, how we hear, diseases of the 
ear, treatment—medical and surgical, 
psychological effects, and rehabilita- 
tion. These subjects are treated 
briefly and somewhat superficially in 
simple, easily understandable lan- 
guage. The author may very well be 
commended for this simple treatment 
since the book is primarily directed 
to the layman rather than the clini- 
cal audiologist or Certified Hearing 
Aid Audiologist. 


The hard of hearing layman or the 
person in whose family there is a 
hard of hearing individual, who is 





sufficiently interested in the handi- 
cap, should find this volume of great 
interest and help to him. By reading 
Dr. Boyd’s book he will discover that 
a hearing handicap is not insurmount- 
able. The more one knows about his 
handicap and what steps can be 
taken to alleviate it, the less fright- 
ening it is. The afflicted person can 
take advantage of medical or surgical 
treatment, or where that is not pos- 
sible, rehabilitation by means of a 
hearing aid and speech reading. 


The Certified Hearing Aid Audio- 
logist, although he may find the sub- 
ject scaled down somewhat, will still 
find enough material in this book to 
make it profitable reading. The chap- 
ter on “Outer and Middle Ear — 
Sites for Surgery” is excellent, par- 
ticularly in its explanations of the 
surgical procedures employed in 
stapes mobilization and tympano- 
plasty. The author illustrates his 
text with a number of case histories 
and drawings that are very enlight- 
ening. An index is included. 








Tt's important 


TO BUY QUALITY 





® Mixes rapidly 
® Not tacky 


be convinced. 
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THAT YOU KNOW WHERE 


Earmolds 
ANY STYLE « ANY MATERIAL 


No matter what your requirements as to ear- 
mold style or material we can meet your needs 
with a quality product. Twenty years of con- 
tinuous, high-quality production backs our 
claim. 


Wave you tried 


Formtex impression Compound 


® Sets slowly 
® No ear distortion 
® Absolutely no shrinkage 


Use this greatly improved product and 


Ask for our brochure and 
further particulars 


SCIENTIFIC MOULDING LABORATORIES 


Se 55 E. WASHINGTON STREET 
CHICAGO 2, ILLINOIS 


Highest Quality Products for 20 Years 

















Announcing the’ World’s 1st 
low priced, Quality, Portable 


TRANSISTOR AUDIOMETER 


featuring 

® 2 matched earphones 

®@ bone conduction test 
unit 

@ 5-db. step a'tenuator 


Provides features 
found only in 


Audiometers costing twice as much 


Ideal for testing hearing losses more accurately . . . for 
fitting aids more precisely, monaurally and binaurally. 
@ Operating cost only 1/5 of Ic per hour 

© Compact, Weighs just 7 Ibs. 5 oz. 

@ No electrical output necessary 

@ Money-back guarantee during 10-day trial period 


®@ Price — Complete unit with single phone and all 
standard accessories — $119 f.0.b. Chicago 


@ Two matched earphones $24.00 
® Bone conduction test units $39.00 


Write today to place your order or for complete FREE information. 


OTO-SONIC Transistor Audiometer 


Oto-Sonic Electronics Co., 7334 No. Lawndale Ave., Skokie, Ill. 
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332 Hearing Aid 
Dealers and Consultants 
Wildly Enthusiastic 


332 Otarion Listener Dealers and Con- 
sultants, with 4210 years of combined Hear- 
ing Aid experience, are voicing wild enthus- 
iasm over these facts: 


They report that for the first time in 
the history of this industry, a Hearing Aid 
Manufacturer announced the creation of 
FIVE new Aids at one time. Two of these 
Aids are covered by exclusive Basic Patents, 
with additional Patents Pending. 


Their enthusiasm was sparked to high- 
est pitch when they tested a new type of 
Bone Conduction Eyeglass Listener which 
will bring good hearing to more than 24% 
of all who have a hearing impairment (as 
compared with a belief previously held by 
mi that only 5% could be helped in this 
way). 


At a series of Otarion Regional Meet- 
ings throughout the U.S., these Dealers and 
Consultants learned about the utterly new 
Otarion concept that they count on to Dou- 
ble their Business Time, Double their Sales, 
Double their Profits, and Double their Satis- 
faction with the hearing aid business. 


If you would like information about 
these matters, in confidence, address, 


Leland Rosemond, President 
Otarion Listener Corp. 
Ossining, N.Y. 








Soeioty News and, Views 


Colorado Chapter News 
By H. C. RIDDLE 
Press Secretary 


The Colorado Society of Hearing 
Aid Audiologists braved the after- 
math of one of Colorado’s proverbial 
snow storms to attend our recent 
meeting at the Lakewood Country 
Club on January 17th. The stalwarts 
numbered 41 members and associate 
members plus four guests—a splendid 
attendance considering weather and 
distance some had to travel (a shin- 
ing example was John Hested of 
Grand Junction who traversed the 
Rocky Mountain Range during the 
snow storm, arriving in Denver with 
time to spare; total miles: 258). 


Guest speakers were Mr. Lloyd 
Engle, western representative for 
Eveready batteries, and Dr. Joseph 
Stewart, director of the hearing cen- 
ter at the University of Denver. Both 
addresses were most interesting, en- 
lightening and provided many points 
for discussion. 

Incumbent President Carl Hoffman 
and Treasurer Bud Taylor were 
unanimously reelected for second 
terms: Vice-president Harvey Corske 
and Secretary Rosa Lee Langham 
remain in office another year; Mace 
Warner was elected to serve as one 
of the directors. 

Preliminary reports regarding the 
Colorado Society’s recent survey con- 
ducted among hearing aid users 
promises very interesting and pos- 
ably startling results; more about 
this after final returns and analysis. 


The Society’s next meeting will be 
held April 24th in Colorado Springs. 


California Chapter News 
By ESTHER R. DANIEL 
President 


Plans are moving ahead for the 
March meeting of the California 
Chapter, to be held March 19 and 20 
at the Miramar Hotel, Santa Barbara. 
Please make hotel reservations now. 


The meeting will open at 4 p.m. 
Saturday (the 19th) with a general 
open forum on the Senate hearings— 
the “reading of the report” as given 
at the hearing—followed by a general 
discussion. 


Dinner Saturday night will feature 
a guest speaker. The meeting will 
adjourn after lunch Sunday. 


The meeting will be highlighted by 
educational talks, and is open only to 
Certified Hearing Aid Audiologists 
and those who have applications 
pending with the Society. 
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REPORT FROM HEADQUARTERS 


By JAMES ELLIOTT, Executive Director 


® Reinstatements. At Society 
Headquarters, we’re getting more and 
more inquiries from persons who have 
let their certification lapse and are 
now interested in becoming rein- 
stated. The procedure is very sim- 
ple; there’s no need to take the Cer- 
tification Examination over again. 
If you were once certified and want 
to be reinstated, we’ll be glad to mail 
an application blank. The reinstate- 
ment fee is $70 for an individual, $30 
for a firm. 

® Annual Directory. The Annual 
Directories of Certified Hearing Aid 
Audiologists and firms are off the 
press and ready for distribution. Any- 
one can have one of these handy 
booklets free of charge, upon request 
to the Society. Members are listed 
both geographically and alphabeti- 
cally. 

® Group Insurance. Members under 
56 may still apply at any time to be 


included in the Group Insurance Pro- 
gram. Applications will be subject to 
individual acceptance by the insur- 
ance company. For _ information, 
write to SHAA Group Insurance Of- 
fice,, 140 S. Deaborn St., Chicago 90, 
Ill. 


© Annual Directory Correction. The 
name of Edgar A. McClenahan (Dav- 
enport, Ia.) was inadvertently print- 
ed in the “omit” column of annual 
directory changes (AUDECIBEL, Jan- 
uary, 1960). He is, of course, still 
a member of the Society, and we’re 
sorry for the mistake. 

© News of Members. Tony Zanolli 
is rapidly recovering from a recent 
heart attack. Right now he’s taking 
it easy in Florida. Says Tony: 
“Thanks very very much to all the 
friends who sent letters and cards. 
I only wish I could reply individually 
to each and every one, and I just want 
to say how much they meant to me.” 





Ce 
Caren, 
N. J. 


new 


Jack. 175 Market St., Paterson, 


Dallier, Ernest W., Jr. Beltone of Nebras- 


ka, 313 S. 15th St., Omaha 2, Nebr. 


SOCIETY WELCOMES 


The Society of Hearing Aid Audiologists 
extends a cordial welcome to the following 
rtified Hearing Aid Audiologists: 


Davis, Robert E. rer eg Toledo Co., 432 
Superior St., Toledo Ohio. 

Elfenbein, Marvin. 1213 4th St., Santa 
Monica, Calif. 

Morrow, Earl W. 194 Indian Point St., 
Newport, Va. 

Syres, William R. 


Acousticon-Syres Co., 
219 Main St., 


Davenport, Ia. 








professional ethics are above 
listed below should not be 


roach. 


investigation, not as a reason in 


Initial Applications 

Baker, Kenneth L. Beltone Poors Serv- 
ice, "401 Granby St., Norfolk 10, Va. 

Cohan, George A. Beltone Bata Aid 
Center, 865 Chapel St., New Haven 10, 
Conn. 

Denney, Hugh S. Beltone Hearing Aid 
Center, 319 Somerset Bldg., Winnipeg, 
Man., Canada 

Ellison, Harry E. Maico Electronics, Inc., 
7034 Saragossa Ave., Jacksonville 7, Fla. 

Fogg, Winslow F. Beltone Hearing Aid 
Co., 3608 Van Buren St., Arlington, Calif. 

Graham, William. The Maico Hearing 
Service, Ltd., 789 Granville St, Van- 
couver 2, B.C, Canada 

ves, Willie B. Louisville Audiphone 
Co., 840 Commonwealth Bldg., Louisville, 


Ky. 

Grondahl, Arnold. Fargo Hearing Aid 
Clini, dnc, 516 N.P. Ave., Fargo, N. 

Jones, Fred O. Acousticon of Joplin, "320 
Wall St., Joplin, Mo. 

Ledford, L. Beltone Hearing Service, 
406 Citizens Bldg., Cleveland 14, Ohio 
Lindem, Margaret VY. Dahlber, of Fergus 
Falls, 115 N. Mill St., Fergus Falls, Minn. 
Maddrey, Cator. Beltone- Maddrey Co., 

21 W. Hargett St., Raleigh, N.C. 





NEW APPLICATIONS RECEIVED 


NOTICE TO OUR READERS: The Society’s By-Laws require that the names of ap- 
plicants for certification be published in each issue of Audecibel. 
cedure is to insure that the Society certifies only reputable indiivduals whose business and 
If you have reason to believe that an applicant 
certified, we would appreciate it if you would send us a letter 
to that effect, stating specific reasons. Please be assured that we shall keep the source of 
our information confidential, and shall utilize such information only as the basis for further 
itself for rejecting an application. Send all letters to: 
S.H.A.A., 260 Southfield Road, Detroit 29, Mich. 


The reason for this pro- 


Nehls, Charles J. 
833 S. Center St., Casper, Wyo. 
Schnitzer, Samuel. Acousticon of Nor- 
folk, 8 Monticello Arcade, Norfolk 10, Va. 
Stebleton, Theodore. Beltone Hearing Serv- 
ice, at S. 4th St., Springfield, Ill. 
Sturgill, W.  Beltone Hearing Aid 
Center, 118 N. 2nd St., Richmond, Va. 
Sullivan, Helen J. Maico Hearing Service, 
i of America Bldg., San Diego 1, 
alif. 
Vogel, Peter H. Otarion of Westchester, 
120 Grand sa White Plains, N. Y. 
Wagman, Rich - Beltone Hearing 
Center, 118 wh Broad, Lake Charles, La. 
Wallace, James F. Mid-South Hearing 
Center, 39 N. 3rd, Memphis 3, Tenn. 
Walker, Joan G. Maico Hearing Service, 
Ltd., 789 Granville St., Vancouver, B. C., 
Canada. 


Beltone Hearing Clinic, 


Applications for Reinstatement 
Aldridge, James M. 2794th USAF Disp., 
Kelly Air Force Base, Texas 
K. Home Audiphone Co., 

7th oats: Plainfield, NG. 

ichting, Henry, Ra N.D., Otarion- 
Listener of Midland, 2201 W. Texas, Mid- 
land, Texas 


1414 E. 
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MR. RALPH J. SCHWIER, New Orleans, La. 


s 6 inmy sales since 
eS e. AOBE can be summed 
up that aes th 
more...@ 

bat bapleet and service to 
help me meet the requirements 
of my customers. Promot oe 
and the assistance of the oe 
Leadership from the home © ‘ 
fice have resulted in tremen 
dously expanding sales! 


fi 
the aig a 


Acousticon Dro 


Acousticon launches 
its sensational 1960 
ad campaign in Jan- 
uary with LIFE and 10 
magazines plus the 
Acousticon Radio 
Network. . . 5-minute 
rograms on the en- 
ire 275-station Mu- 
tual System! 

















Good Things 
Come In Small 
Packages ... 


YOU HAD 
BETTER INVESTIGATE 


AUDIBEL 


MANUFACTURING 
Co., INC. 
1106 East 15th Street 


Minneapolis 4, Minnesota 
Phone FE 9-7625 


Paul H. Childers 
President 














HIGH QUALITY 
LOW COST 


Current Model 


AUROPHONE 


EYE GLASS AIDS 
BINAURALS 


QUANTITY BUYERS: 


Buy ten at one time 
and get an eleventh 
FREE! 


Send for Details 


MEARS RADIO 
HEARING DEVICE 
CORP. 


145 Elm Street 
Mamaroneck, New York 
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Miscellany 


New Research Journal Planned 
By Beltone Institute 


A quarterly journal to report on 
auditory research conducted at speech 
and hearing laboratories is in the 
planning stages. A $2,000 fund to 
launch the new publication has been 
presented by the Beltone Institute for 
Hearing Research to the C. W. 
Shilling Auditory Research Center, 
Groton, Conn. 

To be called The Journal of 
Auditory Research, the publication 
will be edited by J. Donald Harris, 
Ph.D., director of research for the 
Shilling Center. Associate editor will 
be James Jerger, Ph.D., associate pro- 
fessor of audiology at Northwestern 
University. An editorial policy board 
of six senior scientists and a 24-man 
board of review will be named later. 

Sponsorship of the “Journal” is the 
first venture by the Beltone Institute 
in publishing research in its original 
English language. In the past five 
years the Institute has translated 12 
foreign language studies on hearing 
into English and has distributed them 
without charge to schools, libraries, 
clinics, students, and professionals. 

Trustees of the Beltone Institute for 
Hearing Research are Raymond T. 
Carhart, Ph.D.; Howard C. Hardy, 
Ph.D.; John R. Lindsay, M.D.; S. 
Richard Silverman, Ph.D.; and S. F. 
Posen. 


AHS Announces Scholarship 


March 15, 1960, is the deadline for 
applying for the 21st annual Ken- 
field Memorial Scholarship, offered 
by the American Hearing Society. 

Winner of the scholarship will be 
entitled to take a course in Methods 
and Practices in Teaching Lipreading” 
from any school or university in the 
United States having a course accept- 
able to the Society’s Teachers Com- 
mittee. The scholarship must be 
used within one year after the date 
of award. 

Application blanks may be obtain- 
ed by writing to the American Hear- 
ing Society, 919 18th St. N.W., 
Washington 6, D.C. 


New Consumer Publication 
Announced by Audivox 

A new pocket-size magazine for 
the hard of hearing which made its 
debut last summer is now being pub- 
lished quarterly by Audivox, Inc., and 
is available free of charge. 

Called The Hearing Digest, the 
magazine is edited by Margaret 


Reeser, and accepts no advertising. 
It contains human interest stories 
and articles, helpful and informative 
pieces for the hard of hearing, travel 
articles, hobby suggestions, cross- 
word puzzles, poetry, and humorous 
items. 


Hard of hearing people and their 
families, physicians, teachers, rehabil- 
itation centers, clinics, hospitals, 
schools, colleges, and vocational guid- 
ance specialists may obtain free sub- 
scriptions through any Audivox deal- 
er or by writing directly to Margaret 
Reeser, Editor, The Hearing Digest, 
Audivox, Inc., 123 Worcester St., 
Boston, Mass. 


HAIC Survey Reveals 
Hearing Aid Facts and Figures 


The average American hearing aid 
now weighs eight-tenths of one ounce, 
a reduction of 87% in the last decade, 
it has been found in a survey by the 
Hearing Aid Industry Conference. In 
the same period, average size has been 
reduced more than 75%. The result, 
the trade association reported, is a 
vast improvement in the consumer’s 
“comfort level” and appearance factor. 

The HAIC has estimated that 80% 
of all hearing aids sold in 1959 were 
head-borne instruments, which are 
mounted in eyeglasses, behind the ear, 
in the ear or elsewhere on the head. 


The survey revealed that the aver- 
age weight of eight-tenths of one 
ounce compares to an average of six 
and one-half ounces in 1949. The 
average size today is less than one 
cubic inch, compared to four cubic 
inches in 1949. This covers instru- 
ments designed for the needs of 80% 
of potential users. 


CLASSIFIED 
ADVERTISING 


CLASSIFIED ADVERTISING RATES 


$5.00 minimum—four lines (25 words) or 
less. Additonal lines or fractions there- 
of, $1.25 each (six words per line). Add 
extra line for keyed replies. No agency 
discount. Bold face lines and lines in 
capitals carried at double rate. Cash 
with order. 











EARMOLDS MADE IN PATENT’S EAR! In 
20 minutes from start to finish, with no spe- 
cial equipment needed, you can now make an 
earmold right in the patient’s ear and de- 
liver it to him while he waits. Every hear- 
ing aid office is its own earmold ey 
with the new process. oolproof, 
quick, easy. As revolutionary as ADCO Soft 
Rebuilder now used world-wide. Introductory 
ADCO-MOLD kit $12.50 postpaid, cash with 
order. ADCO, 631 15th St., ver 2, Colo. 
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TUBES AND TRANSISTORS SHOWN ACTUAL SIZE 


TWENTY YEARS OF 
































MADE POSSIBLE TODAY'S ULTRA SMALL HEARING AIDS 


Raytheon’s newest transistor is the result of over 
twenty years of accumulated knowledge and 
understanding of hearing aid requirements. Raytheon 
pioneered in the development of the first vacuum tube 
for hearing aids. Since then, Raytheon has progressed 
to ever-smaller tubes — to even smaller transistors — 
to today’s tiniest transistor. 


This latest Raytheon Transistor paved the way for the 
development of small, inconspicuous hearing aids. At 
the same time, the quality, dependability, and economy 
of Raytheon transistors have constantly improved. 


As pioneers in the hearing aid field, Raytheon 
will continue to help the industry achieve its goal of 
providing hearing aids to all who need them. 


SEMICONDUCTOR DIVISION 


RAYTHEON COMPANY 
® SILICON AND GERMANIUM DIODES AND TRANSISTORS + SILICON RECTIFIERS * CIRCUIT-PAKS 


COMMERCIAL SALES OFFICES: Boston (Needham Heights), Mass.—215 First Ave. Hillcrest 4-6700 » Englewood Cliffs, N. J. LOwell 7-4911 
(Manhattan Phone, Wisconsin 7-6400) * Chicago (Franklin Park)—9501 Grand Ave. NAtional 5-4000 « Los Angeles 29, Calif.— 5236 Santa Monica 
Blvd. NOrmandy 5-4221 ¢ Syracuse, N. Y.—1054 James St. GRanite 2-7751 * Orlando, Fla.—1612 E. Colonial Dr. Garden 3-1553 * Baltimore (Glen 
Burnie), Md.—100 Roesier Rd. SOuthfield 1-1237 * Cleveland, Ohio—3076 W. 117 St. Winton 1-7716 * San Francisco (San Mateo), Calif.— 
44 W. 41st Ave. Fireside 1-7711 * Canada (Waterloo, Ontario)—61 Laurel St. SHerwood 3-5281. GOVERNMENT SALES OFFICES: 
Boston (Needham Heights), Mass.—215 First Ave. Hilicrest 4-6700 * Washington 6, D. C.—1000 Sixteenth St., N.W., MEtropolitan 8-5205 
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TONEMASTER 





@ Fresh, slim new design 

@ Front mounted volume 
control for easy adjust 
ment 

®@ Simplified fitting with 
pre-hinged fore temples 

® Separate Off-On switch 
on volume control 

@ Completely bendable for 
perfect fit 

@ Sealed, moisture- 
resistant case 

®@ Economical 675 battery 

@ Wide variety of color 
combinations 

@ Flattering on men or 
women 

@ Components matched for 
optimum performance 

® Dependable, trouble-free 


circuit 


Product and promotion—The new 1960 Tonemaster line is being backed by the 
eatest yarn op ~ger, promotion in Tonemaster’s history. Television—Featured on 


BC Network TV with prominent local dealer mention each week. 
Newspapers— Weekly schedules carried out at local market level mean high volume 
dealer sales. Direct Mail—Tens of thousands lead-producing mailing pieces 
being sent out every week. 


Let us prove to you what Tonemaster can do 

for you in your area. Write or phone us today and 
let us submit our proposal. There’s no obligation 
and your inquiry will be held in strict confidence. 


MANUFACTURING COMPANY 


| 128 south Monroe © PEORIA, ILL. ¢ PHONE 6-0871 
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WILLIAM F. CARVER, Ph.D. has 
joined the Beltone Hearing Aid 
Co. as manager of the audiological 
services division. He was formerly 
head clinican at the University of 
Southern California, where he di- 
rected speech and hearing therapy 
for adults and children. At Bel- 
tone, he’ll supervise professional 
and clinical relations, as well as 
audiological services, and will work 
on research. 


EARL G. PETERSON, formerly sales 
manager, has been promoted to the 
newly-created post of vice-presi- 
dent of acoustic product sales for 
Maico Electronics, Inc. He’ll be 
responsible for U.S. and world- 
wide sales of hearing aids, audi- 
ometers, auditory training equip- 
ment, the Stethetron, Auraseal ear 
defenders, and I1.A.C. sound rooms 
distributed through Maico dealers. 


BURT LAVENBERG, formerly senior 
accountant at a CPA firm, has join- 
ed Otarion Listener Corp. as comp- 
troller. 


ELMER J. PURDY, formerly of the 
North Jersey Equipment Co., has 
joined Zenith Radio Corp. as hear- 
ing aid district sales representative. 


FRED STERNAU, formerly comp- 
troller and assistant treasurer for 
Otarion Listener Corp., has been 
elected the firm’s vice-president. 
He’ll handle financial planning and 
negotiations, credits, collections, 
and foreign sales. 


ELLEN HAGUE, assistant secretary 
of Otarion Listener Corp., is cele- 
brating her 25th anniversary in the 
hearing aid industry. She first be- 
came associated with the industry 
in 1934, when she joined Sonotone. 


HUGH ROBERTSON recently marked 
his 35th year of service with Zenith 
Radio Corp. He’s Zenith’s board 
chairman and chief executive offi- 
cer, has been a Zenith director 
since 1929. 


CHARLES D. BRADRICK has been 
appointed production superintend- 
ent for Raytheon Co.’s Semicon- 
ductor Division plant, now under 
construction at Lewiston, Me. 


RALPH L. WAGNER, formerly a 
member of Zenith Radio Corp.’s 
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rehabilitaton services, has been ap- 
pointed sales training manager for 
the hearing aid division. 


CHARLES E. SCHULTZ has been ap- 
pointed vice-president in charge of 
engineering at The Audibel Manu- 
facturing Co., Inc. 


SHIRLEY MANN has been appointed 
sales service department manager 
for The Audibel Manufacturing 
Co., Inc. 


HAROLD F. DRISCOLL, formerly 
ad manager of the radio, television, 
and high fidelity division of the 
Zenith Radio Corp., has joined the 
Beltone Hearing Aid Co. as adver- 
tising manager. 


GILBERT J. MELONE, formerly 
night superintendent of Zenith 
Radio Corp.’s Plant No. 1, has been 
promoted to general service man- 
ager, hearing aid division. He’ll be 
responsible for U.S. and Canadian 
hearing aid service, will supervise 
training of service personnel. 


FREDERICK J. ARTZ, formerly di- 
rector of rehabilitation services for 
Zenith Radio Corp.’s hearing aid 
division, has been appointed sales 
manager for special instruments. 
He'll direct distribution, sales, and 
merchandising of Zenith’s diagnos- 
tic audio analyzer, a hearing test- 
ing device, and other new products 
to be introduced later. 


C. H. “CHUCK” HINZ, sales manager 
for Qualitone Hearing Aid Co., ap- 
peared recently on a panel entitled 
“Exploding Some Advertising 
Myths.” The panel was presented 
at the Sixth Annual Institute of 
the University of Minnesota’s 
School of Business Administration 
Alumni Association. 





The average person who suf- 
fers a correctable hearing loss 
waits five years before taking 
action, according to the Hear- 
ing Aid Industry Conference. 
As a result, many forget what 
normal hearing is like and must 
undergo a period of readjust- 
ing to sound after obtaining a 
proper aid. 














PAUL H. CHILDERS .. . has been 
elected president and general man- 
ager of The Audibel Manufactur- 
ing Co., Inc., upon his acquisition 
of a majority of the firm’s stock. 
He was formerly Audibel’s vice- 
president in charge of sales, has 
served as field represenative and 
division manager for Dahlberg. 
John L. Lyons, former president of 
Audibel, will continue as vice- 
president. 


ROBERT R. VICTOREEN .. . be- 
comes the new president of The 
Vicon Instrument Co., as an- 
nounced by John A. Victoreen, 
Vicon Board Chairman. Son of the 
firm’s founder, “Bob” Victoreen was 
formerly engaged in nuclear energy 
research at Westinghouse Electric. 
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Rx Listeners Now ‘Steri-tized’ 


Built-in protection against bacteria, 
fungi, and germs is now offered by 
Otarion’s Rx Listener hearing aids. 
Said Otarion President Leland Rose- 
mond: “Every plastic part of the Rx 
Listener has been ‘Steri-tized’ by mix- 
ing a special formula into the plastic 
composition before it is prepared for 
molding. Every user is assured that 
no micro-organisms can be trans- 
mitted no matter how many people 
have handled or have worn the in- 
strument.” 


Audibel Offers 2-Year Guarantee 


All Audibel hearing aids are being 
guaranteed for a full two years, ac- 
cording to Paul H. Childers, president 
and general manager, The Audibel 
Manufacturing Co., Inc. This will 
give the Audibel dealer a one-year 
protection on his Audibel stock and 
enable him to give his customer a 
full one-year warranty from the day 
the instrument is sold. 


Telex Designs New Switch 


A new miniature switch designed 
for use in Telex hearing aids is said 
to eliminate switching problems 
caused by perspiration contamina- 
tion. The new switch is of rotary 
design with substantial self-wiping 
action and heavy switch pressure. 
Contacts are platinum-palladium-gold 
alloy. Recent tests of the switch in- 
cluded repeated immersions of hear- 
ing aids in a saline solution. Accord- 
ing to Howard L. Daniels, of Telex’s 
research and development _ staff, 
standard sliding action switches 
failed almost immediately, while the 
new rotary switch continued to 
operate. 


$10,000 Test Sound Room 
- Is Bought By Maico 


Maico Electronics, Inc., has in- 
stalled a $10,000 Bruel and Kjaer 
portable sound room in its newly en- 
larged Hearing Aid Development 
Laboratory, part of the company’s 
Acoustic Products Engineering De- 
partment. 

Imported from Denmark, the new 
equipment measures and records gain, 
or sensitivity, and frequency re- 
sponses of Maico hearing aids, micro- 
phones, and receivers, and is being 
used in performance tests of other 
Maico electronic and acoustic devices. 
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Danavox Program Features Free Exchange Policy 


In a five-page letter released in 
January to hearing aid dealers, Ralph 
Campagna, president of Danavox 
North America, Inc., outlined a six- 
point Danavox sales program entitled 
“A New Decade for Dealers.” 


Mr. Campagna, who was appoint- 
ed North American distributor for 
Danavox Hear- 
ing Aid products 
in September, ex- 
plains that his 
company’s ideas 
for working with 
hearing aid deal- 
ers involves far 
more than mar- 
keting a complete 
line of fine hear- 
ing aids. Having 
spent fifteen 
years in various 
phases of hearing aid marketing and 
sales work, Mr. Campagna believes 
that there are many ways his organi- 
zation can help improve their busi- 
ness. 

He claims that 1960 should yield 
the biggest sales volume in the his- 
tory of the hearing aid business and 
that dealers should view the coming 
decade as a “new decade for dealers” 
as far as growth, independence and 
earnings are concerned. 

The six points in the Danavox sales 
program designed to make possible a 
better deal for dealers are described 
as follows: 1) Low Overhead Or- 
ganization; 2) Low Overhead Prices; 


Mr. Campagna 





3) Free Exchange Policy for one year 
—free service the second year; 4) 
Two Product Lines, “Aditone” and 
“Danavox”; 5) New Danavox pre- 
cision audiometers; 6) Personal serv- 
ice and help for dealers’ local adver- 
tising and promotion needs. 

The current Danavox product line- 
up features eight popular and well- 
known “Aditone” hearing aids which 
are sold and serviced all over the 
world. They include two different 
eyeglass models; a_ behind-the-ear 
model with internal receiver; a small 
one-unit in-the-ear model; the very 
successful superpower instrument for 
the severely deafened, and three in- 
teresting body-style hearing aids fea- 
turing AVC, telephone pick-up, and 
low-cost operation. 

Many new unusual products and 
merchandising ideas are scheduled 
for 1960, according to Mr. Campagna. 
The first is the unique new Danavox 
“Thumbelina” hearing aid (See NEw 
Propucts & EQUIPMENT, p. 28). Deal- 
ers can look forward to one of the 
most exciting years in their expe- 
rience, he believes. 

“The future of the hearing aid 
business never looked better,” said 
Mr. Campagna, “and we are devot- 
ing 100% of our time and energy 
toward building a program that will 
help dealers see that future mate- 
ialize for them as quickly as possible.” 

More information may be obtained 
from Danavox North America, Inc., 
Wayzata, Minn. 





Vicon Holds First Rocky Mountain Hearing Seminar 


Basic principles of hearing enhance- 
ment were presented at the first 
Rocky Mountain Hearing Seminar, 
conducted Dec. 3, 4, and 5, 1959, at 
the Colorado Springs laboratory of 
John Victoreen, Ph.D., chairman of 
the board of The Vicon Instrument 
Co. 

The seminar consisted of 12 lec- 
tures, each about 1% hours long, 
followed by discussion periods. The 
Colorado Victoreen Laboratory, where 
the seminar was held, is a physics 
laboratory where research has been 
conducted in acoustics and hearing 
enhancement since 1954. 

Co-directors of the seminar were 
Dr. Frank S. Forman and Dr. Victor- 
een. Instructors, in addition to Dr. 
Forman and Dr. Victoreen, were 
Robert R. Victoreen, Armin E. Graber. 
and James A. Garrison. 


Certified Hearing Aid Audiologists 
who attended the seminar were: Eliz- 
abeth K. Horning (Inglewood, Cailf.), 
J. Leland Utley, Jr. (Cleveland), Mar- 
vin Pigg (Colorado Springs), and 
Lewis Wood (Grand Rapids, Mich.) 

Others were: Harvey Kisling, Anne 
Kilmer, William R. Kilmer, S. E. 
Shapiro, John D. Baranger, Carl 
Fisher, Patricia Slayton, Fred Wil- 
loughby, Thelma Willoughby, Eileen 
Halm, Erich K. Halm, Nathan Lipson, 
Robert Myers, Theodore Sophie, Ruth 
Boyd, D. Granger Rowley, William 
Blair, Robert C. Atkinson, G. L. 
Smith, M.D., and Warren Bennett. 

Plans are being made to make the 
seminar a semi-annual event with at- 
tendance limited to 25. Plans are also 
being made for an advanced seminar 
for those who have previously at- 
tended the basic seminar. 
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You aren’t dependent on one source 
of business when you have a Maico 
franchise. Most of the hearing test 
equipment in use by the medical pro- 
fession, schools, industry and govern- 
ment today has been made by Maico. 
Because of Maico’s stature in these 
fields, the alert dealer finds a con- 
tinuous source of referrals for hearing 
aids. Maico’s well rounded promotion 


MAICO ELECTRONICS, INC. 
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and advertising programs bring in a 
constant supply of leads—and Maico’s 
year round direct mail campaign culti- 
vates these names into live-wire pros- 
pects for you. A Maico franchise opens 
many doors to new business. 

Several valuable franchises are avail- 
able to experienced dealers and hear- 
ing consultants. Write today to Earl 
G. Peterson in care of Maico. 
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Opening Doors to Multiple Business Sources 











Room 90B, 21 North Third Street, Minneapolis 1, Minnesota 
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New Produota Equipment 





Gem “Earette” . . . Gem Ear Phone 
Co.’s new behind-the-ear model fea- 
tures non-slip fitting, full range vol- 
ume control. It’s backed by Gem’s 
two-year guarantee. For details, 
write The Gem Ear Phone Co., Inc., 
89 E. Jericho Tpke., Mineola, N.Y. 


petit AEE gs, 





“Feminaire” . . . Audio Co. of Amer- 
ica’s barrette hearing aid is curved 
to fit closely against the head, thinly 
tapered to tuck away under a lock or 
curl of hair. Can be worn monaurally 
or binaurally and is available with 
oscillator for bone conduction. 
Colors: mink brown, slate gray. For 
details, write Audio Co. of America, 
401 W. Jackson St., Phoenix, Ariz. 





Beltone’s “Bolero” . . . 3-transistor 
hearing glasses said to be especially 
suited for the hard of hearing person 
who is engaged in an active life and 
who wants an instrument that will 
stand up to hard wear. For details, 
write Beltone Hearing Aid Co., 2900 
W. 36th St., Chicago, Ill. 
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DANAVOX ANNOU 


SAID TO BE the smallest of the 
conventional-style hearing aids, 
Danavox’s new Model 583 “Thumb- 
elina” features 63 db gain and 128 
db output. Designed for persons 
who need more power than is 
available from head-worn instru- 
ments, the new hearing aid weighs 
less than one ounce; its volume is 
less than a cubic inch (“No bigger 
than a thumb!” according to Ralph 
Campagna, president of Danavox 
North America). 

“The Thumbelina” fills the gap 
between ear level and body instru- 
ments,” Mr. Campagna added. 
“Since it may be used with a va- 
riety of receivers, it offers the 
full range of fitting possibilities 
previously available only with 
larger, heavier hearing aids. It is 
completely versatile, since it may 
be used as a barrette, as a tie clip, 
or concealed in the clothing. 

The 4-transistor circuit features 
a separate on-off switch and vol- 


NCES “THUMBELINA” 











Front case is made | 
of polished Danish stainless steel; 


ume control. 


housing is available in black or 
maroon plastic. 
For details, write Danavox 


North America, 
Minn. 


Inc., Wayzata, | 


“HEAR RINGS” ARE FOR ANY HEARING AID 


SNAP-ON EARRING attachments for 
skeleton-type earmolds have been 
announced by Maico Electronics, 
Inc. The attachments—known as 
“Whisper-Lite Hear-Rings” — are 
available in dozens of styles and 
colors, in formal, tailored or cas- 
ual designs in gold and silver, 
pearls, and pastel or brightly-col- 
ored rhinestones. 

According to Maico President L. 
A. Watson, the new earrings are 
so comfortable and flattering they 
are already being worn by thou- 
sands of women who do not even 
wear hearing aids. 

They can be worn with any hear- 
ing aid and can be attached to the 
Maico “Secreteer” earmold or any 
type of skeleton earmold. 

The Hear-Rings were introduced 
as “Product X” at Maico’s 1960 
Midwinter Holiday sales meeting 
in Miami Beach and Las Vegas. 
The meeting also saw the intro- 
duction of Maico’s new 7-transistor 
hearing aid weighing well under 
half an ounce and the Maico 6- 
transistor Super-Sixty hearing 
glasses. 





For details, write Maico Elec- 
tronics, Inc., 21 N. 3rd St., Min- 
neapolis 1, Minn. 
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Do you want increased sales 
and increased profits? 


Then offer instruments that have 
immediate customer acceptance! 


Selling is much easier and profits are 
much greater when you offer customers 


what they prefer. 


THAT’S THE REASON SALES HAVE 
ALMOST DOUBLED AGAIN THIS 
YEAR AT QUALITONE 
—because Qualitone’s fine instruments are de- 


signed with customer acceptance firmly in 
mind. To help you sell easier, we insist on, 











first, quality performance, and secondly, we 
add to this performance the extra and im- 
portant differences made possible by Quali- 
tone’s constant engineering objectives — the 
design of quality products that customers 
WANT AND BUY. 


At Qualitone we have learned it’s much easter 
to sell when you offer people what they want 
—this has been proved by our own increased 
sales each year. 


You too can make sales easier and your profits 
greater if you'll take this tip -- DON'T TRY TO ARGUE 
CUSTOMERS OUT OF THEIR INSTANT PREFERENCE -- 


SELL THEM WHAT THEY WANT 


If your present hearing aids don’t offer your customers “INSTANT APPEAL” — or if the instruments 
you’re now offering cost you too much to allow a fair and deserved profit, investigate Qualitone’s super- 
ior products and Qualitone’s generous discounts, bonuses, free insurance, and many other dealer ad- 
vantages. Learn first-hand why dealers now selling Qualitone report they have easier sales, more sat- 
isfied customers, and BIGGER PROFITS than ever before. 


WRITE FOR COMPLETE 
INFORMATION 


your inquiry will be held in confidence 


You can sell much easier — earn much more — 
when you sell products people want. 


ACT AT ONCE — WRITE OR CALL — 
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QUALITONE HEARING AID COMPANY 
LINDEN HILLS STATION 
MINNEAPOLIS, MINNESOTA 


Rush me more information about Profit 











Opportunities as a Qualitone Dealer. 
Name__ 

Address. 

City. State. 


Pl eee telat atatatatatataate 


Lotion 


More on Surgical Techniques 

®In your January, 1960, issue I see 
you have a letter from a reader, C. 
M., in Tallahassee, Florida, inquiring 
about the suitability of further sur- 
gery being done to an ear that had a 
previous unsuccessful fenestration 
operation. 

Dr. Alan Austin Scheer of New 
York City answered this letter, and 
in his letter he says that it is not pos- 
sible to do surgery upon an ear that 
had an _ unsuccessful fenestration, 
since the middle ear structures have 
been necessarily altered in that ear. 

I would like to add that the pro- 
cedure that I developed, that of fenes- 
tration of the oval window, can be 
done and has been done quite success- 
fully following unsuccessful fenestra- 
tion of the original type. 

In the technique I developed, a 
fenestra (i.e., “window” —Ed.) is 
created in the oval window by re- 
moval of the stapes and accumulated 
otosclerotic bone, and this fenestra is 
covered with a thin piece of vein graft 
to make a movable membrane over 
the oval window. 


A length of polyethylene tubing is 


70,541 


EARMOLDS 
LAST YEAR 


* Authentication 
on request 


THERE MUST BE 
A REASON! 


Reliability in close acoustical seal and 
comfort to the user have made Mid- 
States Earmolds the standard of the 
industry. ideal for hearing aid glasses 

lect in conventional use. You 
should try them, too! 


New colorful catalog contains chapter 
i i techniq Write 





INC, 
600 N. FRANCIS 


WICHITA, KANSAS 
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then .used to rebuild the sound con- 
ducting mechanism to replace the re- 
moved stapes. 


In the case of an ear that had not 
been operated on previously, the 
polyethylene tubing is placed. between 
the lower end of the incus and the 
center of the vein graft covering the 
fenestra. In the case of an ear such 
as the one referred to in the letter, 
in which fenestration of the horizon- 
tal semi-circular canal had been done 
unsuccessfully, the polyethylene tub- 
ing would have to be placed from the 
center of the vein graft to the under- 
surface of the handle of the malleus 
to rebuild the sound conducting 
mechanism. 

I have done this modification of the 
usual technique of fenestration of the 
oval window on many occasions with 
good results, and this technique has 
been reported at various medical 
meetings. 


JOHN J. SHEA, JR., M.D. 
Memphis Otologic Clinic, 22 N. 
Pauline, Memphis 4, Tenn. 


Interested in Audecibel 


® Enclosed please find check for $3.75 
for subscription to AUDECIBEL and the 
recent October issue. 


As one who recently had a modified 
radical mastoidectomy with great loss 
of hearing in the right ear (removal 
of malleus and incus, with stapes 
intact) and also troubled with con- 
stant head noises, I am greatly inter- 
ested in your Society of Hearing Aid 
Audiologists. My condition has great- 
ly affected my capacity to work as a 
Civil Engineer, having induced ten- 
sion headaches. 

A recent audiometer test shows an 
average decibel loss of 70 on the right 
ear and 50 on the left ear. The sur- 
geon who performed the modified 
radical mastoidectomy informed me 
that I must live with the head noises 
and possibly in time they may sub- 
side. 

He advised me to use a binaural 
hearing aid to keep both auditory 
nerves stimulated so as to avoid 
further hearing loss. It will also 
diminish the tension headaches and 
make the head noises more bearable. 
He does not favor further surgery or 
tympanoplasty, because of previous 
infection and scar tissue formation. 


ARNOLD KARNOW 
New York, N. Y. 


(Although, AUDECIBEL is published 
primarily for those who serve and 
work with the hard of hearing, we’re 
happy to enter Mr. Karnow’s order 
for a subscription ... Ed.) 





Free Trial or Not? 


®In striving to improve the services 
offered by me as a hearing aid audio- 
logist, I have established a “home 
trial” plan for those of my prospec- 
tive clients for whom this service 
would prove of value. 


First, their clinical audiogram or 
prescription is evaluated in terms of 
hearing aid fitting. If the audio- 
gram lacks complete information, or 
if the prospect cannot furnish an 
otometric report, his residual hearing 
is evaluated for non-medical analysis 
in my own office by the latest speech, 
pure-tone, and sound pressure instru- 
ments. 


From a wide range of stock models 
(these represent quite a capital in- 
vestment) the prospect is invited to 
try those four or five which supply 
most nearly the characteristics of de- 
sirable amplification. 

These may be taken for home trial 
without obligation to purchase, but 
on the basis of a reasonable rental 
charge per day, week or month, which 
covers the cost of sanitizing, etc. 
Thus, within a few days the prospect 
has the opportunity to try out, under 
his own test conditions, a variety of 
models which can be adapted to his 
needs by office alteration or prescrip- 
tion order from the manufacturers’ 
sound laboratories. (This plan in- 
cludes body models, on-the-head, 
hearing glasses, and bone conduction 
units.) 

A goodly percentage of these “home 
trial” prospects purchase and be- 
come good friends—because they have 
been helped to choose the compro- 
mise between auditory comfort and 
cosmetic appeal which most nearly 
suits their personal taste. 

It is necessary to qualify the pros- 
pect, of course, but no one is al- 
lowed to depart with an instrument 
until the office test shows this to pro- 
vide comfortable auditory advance- 
ment, and that the function and con- 
trols are properly understood. As 
office service is available on a day or 
night basis, much apprehension is 
obviated. 

Under this system, the “shopper” 
pays his way and has a higher re- 
gard for the instrument he tries. The 
real seeker of help most often returns 
with confirmed faith in this office as 
a true Hearing Aid Center. 

I would like to know how many 
other hearing aid dealers offer a 
home trial system similar to this one, 
and what their experience has been 
with such a system. 


:. J. C. Neri Corpon 
Certified Hearing Aid Audiologist 
Palo Alto, Calif. 
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DAHLBERG HBNGINEERING 


Dick Martin is in charge of the design 
and development of Dahiberg Hearing 
Alds. Outstanding in his development of 
“Miracie-Ear", the instrument that pio- 


Richard T. Martin 8.S.€.€«. % neered Ear-Leve!l Hearing. 
Chief Engineer © 3 
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Call or Wire 
W.W. Powell, Sales Mgr. 


IN CANADA: 

8. H. Holmstrom 

P.O. Box S547, Terminal A 
Toronto, Ontario 
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THE DAHLBERG COMPANY, Golden Valley, Minneapolis 27, Minnesota 
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THE NAME YOUR CUSTOMERS KNOW AND TRUS] 








